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This document is solely for the use of professional
investors and should not be relied upon by any other
person. It is not intended for use by retail clients.

Important Information and Risk Factors

Baillie Gifford & Co. and Baillie Gifford & Co. Limited are
authorised and regulated by the Financial Conduct Authority
(FCA). Baillie Gifford & Co. Limited is an Authorised Corporate
Director of OEICs.

Baillie Gifford Overseas Limited provides investment
management and advisory services to non-UK
Professional/Institutional clients only. Baillie Gifford Overseas
Limited is wholly owned by Baillie Gifford & Co. Baillie Gifford
Overseas Limited is authorised and regulated by the Financial
Conduct Authority.

Baillie Gifford Asia (Hong Kong) Limited
FHEEEN(E#)F R 22 7 is wholly owned by Baillie Gifford
Overseas Limited and holds a Type 1 licence from the
Securities & Futures Commission of Hong Kong to market and
distribute Baillie Gifford’s range of collective investment
schemes to professional investors in Hong Kong. Baillie Gifford
Asia (Hong Kong) Limited fa££ 85 ;M (&%) B R/ 7] can be
contacted at Suites 2713-2715, Two International Finance
Centre, 8 Finance Street, Central, Hong Kong, Telephone +852
3756 5700.

Baillie Gifford Investment Management (Europe) Ltd (BGE) is
authorised by the Central Bank of Ireland as an AIFM under the
AIFM Regulations and as a UCITS management company
under the UCITS Regulation. BGE also has regulatory
permissions to perform Individual Portfolio Management
activities. BGE provides investment management and advisory
services to European (excluding UK) segregated clients. BGE
has been appointed as UCITS management company to the
following UCITS umbrella company: Baillie Gifford Worldwide
Funds plc. BGE is a wholly owned subsidiary of Baillie Gifford
Overseas Limited, which is wholly owned by Baillie Gifford &
Co. Baillie Gifford Overseas Limited and Baillie Gifford & Co.
are authorised and regulated in the UK by the Financial
Conduct Authority.

Persons resident or domiciled outwith the UK should consult
with their professional advisers as to whether they require any
governmental or other consents in order to enable them to
invest, and with their tax advisers for advice relevant to their
own particular circumstances.

This document contains information on investments which
does not constitute independent research. Accordingly, it is not
subject to the protections afforded to independent research
and Baillie Gifford and its staff may have dealt in the
investments concerned.

All information is based on a representative portfolio; new
client portfolios may not mirror the representative portfolio
exactly. As at September 30, 2025, in US dollars and sourced
from Baillie Gifford & Co unless otherwise stated.
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South Africa

Baillie Gifford Overseas Limited is registered as a Foreign
Financial Services Provider with the Financial Sector Conduct
Authority in South Africa.

North America

Baillie Gifford International LLC is wholly owned by Baillie
Gifford Overseas Limited; it was formed in Delaware in 2005
and is registered with the SEC. It is the legal entity through
which Baillie Gifford Overseas Limited provides client service
and marketing functions in North America. Baillie Gifford
Overseas Limited is registered with the SEC in the United
States of America.

The Manager is not resident in Canada; its head office and
principal place of business is in Edinburgh, Scotland. Baillie
Gifford Overseas Limited is regulated in Canada as a portfolio
manager and exempt market dealer with the Ontario Securities
Commission ('OSC). Its portfolio manager licence is currently
passported into Alberta, Quebec, Saskatchewan, Manitoba
and Newfoundland & Labrador, whereas the exempt market
dealer licence is passported across all Canadian provinces and
territories
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Mitsubishi UFJ Baillie Gifford Asset Management Limited
(‘MUBGAM’) is a joint venture company between Mitsubishi
UFJ Trust & Banking Corporation and Baillie Gifford Overseas
Limited. MUBGAM is authorised and regulated by the Financial
Conduct Authority.

South Korea
Baillie Gifford Overseas Limited is licensed with the Financial
Services Commission in South Korea as a cross-border

Discretionary Investment Manager and Non-Discretionary
Investment Adviser.

Ref: 177210



Australia

Baillie Gifford Overseas Limited (ARBN 118 567 178) is
registered as a foreign company under the Corporations Act
2001 (Cth) and holds Foreign Australian Financial Services
Licence No 528911. This material is provided to you on the
basis that you are a “wholesale client” within the meaning of
section 761G of the Corporations Act 2001 (Cth)
(“Corporations Act”). Please advise Baillie Gifford Overseas
Limited immediately if you are not a wholesale client. In no
circumstances may this document be made available to a
“retail client” within the meaning of section 761G of the
Corporations Act. This material contains general information
only. It does not take into account any person’s objectives,
financial situation or needs.

Israel

Baillie Gifford Overseas is not licensed under Israel’s
Regulation of Investment Advising, Investment Marketing and
Portfolio Management Law, 5755-1995 (the Advice Law) and
does not carry insurance pursuant to the Advice Law. This
document is only intended for those categories of Israeli
residents who are qualified clients listed on the First
Addendum to the Advice Law.

Singapore

Baillie Gifford Asia (Singapore) Private Limited is wholly owned
by Baillie Gifford Overseas Limited and is regulated by the
Monetary Authority of Singapore as a holder of a capital
markets services licence to conduct fund management
activities for institutional investors and accredited investors in
Singapore. Baillie Gifford Overseas Limited, as a foreign related
corporation of Baillie Gifford Asia (Singapore) Private Limited,
has entered into a cross-border business arrangement with
Baillie Gifford Asia (Singapore) Private Limited, and shall be
relying upon the exemption under regulation 4 of the Securities
and Futures (Exemption for Cross-Border Arrangements)
(Foreign Related Corporations) Regulations 2021 which
enables both Baillie Gifford Overseas Limited and Baillie
Gifford Asia (Singapore) Private Limited to market the full range
of segregated mandate services to institutional investors and
accredited investors in Singapore. The information contained in
this document is meant purely for informational purposes and
should not be relied upon as financial advice.

Past Performance

Past performance is not a guide to future returns. Changes in
investment strategies, contributions or withdrawals may
materially alter the performance and results of the portfolio.
Material market or economic conditions will have an impact on
investment results. The returns presented in this document are
gross of fees unless otherwise stated and reflect the
reinvestment of dividends and interest.

Historical performance results for investment indexes and/or
categories, generally do not reflect the deduction of transaction
costs and/or custodial charges or the deduction of an
investment management fee, the incurrence of which would
have the effect of decreasing historical performance results.

It should not be assumed that recommendations/ transactions
made in the future will be profitable or will equal the
performance of the securities mentioned.

Potential for Profit and Loss

All investment strategies have the potential for profit and loss.

Stock Examples

Any stock examples, or images, used in this document are not
intended to represent recommendations to buy or sell, neither
is it implied that they will prove profitable in the future. It is not
known whether they will feature in any future portfolio
produced by us. Any individual examples will represent only a
small part of the overall portfolio and are inserted purely to help
illustrate our investment style. A full list of portfolio holdings is
available on request.

The commentary relates to the above-mentioned strategy, and
not all stocks mentioned may be held in the portfolio.

Financial Intermediaries

This document is suitable for use of financial intermediaries.
Financial intermediaries are solely responsible for any further
distribution, and Baillie Gifford takes no responsibility for the
reliance on this document by any other person who did not
receive this document directly from Baillie Gifford.



Executive Summary

Product Overview
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Emerging Markets All Cap is a long-term, regional equity strategy that adds value through active management by identifying and

exploiting inefficiencies through investment in global emerging markets encompassing Emerging Europe, Emerging Asia, the

Middle East, Africa and Latin America.

Risk Analysis

Key Statistics

Number of Holdings 79
Typical Number of Holdings 60-100
Active Share 65%"
Rolling One-Year Turnover 14%

*Relative to MSCI Emerging Markets Index. Source: Baillie Gifford & Co, MSCI.

EM equities have been amongst the strongest
global performers year to date

Most companies in the portfolio have been
delivering strong operational results

We continue to find compelling opportunities
across the EM universe

Baillie Gifford Key Facts

Assets under management and advice US$286.9bn
Number of clients 552
Number of employees 1655
Number of investment professionals 365




Commentary

“Happiness is having a large, loving, caring, close-knit

family...in another city.” George Burns

While we are only three-quarters of the way through
the year, it has been gratifying to see the MSCI
Emerging Markets Index outperforming the S&P 500.
On afull calendar year basis, this hasn’t happened
since 2020, so it’s pleasing to see the asset class
showing some momentum. It is perhaps ironic that
this performance should come despite the
uncertainty of US tariffs, concerns about globalisation
and heightened geopolitical tensions. Perhaps it has
taken these febrile times to showcase what we have
been saying for some time: many EM economies have
been running conservative fiscal policy, orthodox
monetary policy and have considerable political
stability. Even in non-democratic countries,
governments are usually in favour of private
enterprise and economic development. As a result,
EM countries have started to look less risky relative to
some of their Developed Market counterparts.

However, perhaps the biggest change in
perception this year has been of China. Since Covid,
many Westerners have regarded China as almost
uninvestable. This view was perhaps not
unreasonable: property prices were falling,
consumption was weak, economic growth was
lacklustre, private enterprise was cowed by greater
regulation and tensions with the US were elevated.
However, there have been a number of
improvements in these areas in the last twelve
months, and this has started to be reflected in share
prices. There has been some (very measured) fiscal
and monetary stimulus to keep the economy ticking
along and some reduction in real estate controls -
enough to induce stabilisation, not arecovery. The
government has been supportive of domestic stock
markets in an attempt to lure the approximately
US$20 trillion currently held in low-yielding bank
deposits, while providing a source of funding for
China’s burgeoning innovators. Finally, after a few
rounds of tit for tat tariffs, a deal on TikTok appears
close, and it looks like Presidents Trump and Xi may
meet at the APEC summit in South Korea at the end of
October.

Al has also proved a helpful tailwind. Initially, this
was felt by the hardware makers such as TSMC and
SK Hynix, but the demands of Al have percolated
through much of the supply chain - there are
numerous Asian beneficiaries of the hyperscalers’
capital expenditure, a number of the best of which are
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in the portfolio. Recent news of Samsung Electronics
and SK Hynix signing letters of intent with OpenAl for
its Stargate project highlights this. What has changed
towards the end of the quarter has been a widening
appreciation of China’s ambitions and capabilities in
Large Language Models. DeepSeek remains the most
prominent of the private companies, though Huawei
and ByteDance are also advancing rapidly. Amongst
the listed companies, Alibaba and Baidu are investing
heavily in Al and are beginning to enjoy something a
little like the halo of the ‘Mag7’, though from a starting
point of considerably lower valuations.

Views on the South Korean stock market are also
being revised. The market has historically traded at a
valuation discount to its EM peers because of the
perceived ‘chaebol’ discount. Many companiesin
Korea are linked to large family-owned
conglomerates or chaebol. In the past, this has often
meant that minority shareholders were usually quite
low on management’s priority lists and that
companies were not always run to maximise returns.
However, recently the Korean government has
sought to emulate Japan’s successful ‘Value Up’
programme. For instance, for the first time, company
directors now have a fiduciary duty to all
shareholders, not just the company itself. Share prices
have responded, though often it is those companies
with the poorest governance and the weakest returns
that have benefited most; companies like these
typically do not meet our growth and quality
thresholds. However, we have found one or two
opportunities at the top of the quality spectrum within
the Hyundai Group, where the Chung family appears
much more progressive than some of their peers.

The portfolio continues to be underweight in India.
This had been a source of pain for a couple of years,
but so far in 2025 has been helpful. While this
positioning does not reflect any long-term concern
about the country from a top-down perspective
(what's not to like about 7.8% real GDP growth), from
a bottom-up perspective, we're still struggling to find
companies at anything like sensible valuations given
their growth prospects. On top of this, in recent years,
the Indian economy and currency have benefited
from cheap Russian oil paid for in rupees — will this
continue in the face of 50% tariffs from the US? In
addition, the US$100,000 fee on H1B visas has been a
shock for the Indian IT service sector (where the
portfolio does have some exposure), but ultimately
should prove a manageable inconvenience. Perhaps
these headlines will finally bring share prices and
valuations back to attractive levels.
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Performance

The MSCI Emerging Market Index rose strongly
through the third quarter, driven by strong returnsin
China, South Korea and Taiwan, while India was
weaker. Enthusiasm for Al was a major driver for both
Chinese platform companies developing their own
chips and Large Language Models and
semiconductor and hardware manufacturers in South
Korea and Taiwan. However, we would reiterate that
itisimportant not to draw too many conclusions from
short term performance, whether good or bad: our
investment horizon remains steadfastly five years and
beyond.

In China, leading battery maker CATL's 2Q25
results exceeded market expectations, delivering
~150GWh in battery sales volume (up 35% YoY with
Energy Storage System (“ESS”) accounting for over
20% of shipments) and RMB16.5bn net profit (up 35%
YoY), driven by stable margins and high operational
efficiency. Revenue grew 8% YoY to RMB94bn
despite declining lithium prices and lower average
selling prices, while gross profit margin expanded to
25.6% (up 2.0 percentage points YoY), reflecting cost
management and strong demand dynamics. The
company maintained a 90% utilization rate in TH25,
indicating full capacity operation, and announced a
15% interim dividend payout (RMB1.0 per share),
signalling robust cash flow generation with
RMB58.7bn net operating cash flow in 1H25.
Management expressed a constructive outlook for
2H25, citing sustained demand momentum in both EV
and ESS markets globally, particularly in Europe,
where CATL's market share rose to 44% in 2Q25
from 37% in 2024.

Also among the top contributors was tech
behemoth Samsung Electronics. Samsung’s share
price was in the doldrums for the first half of the year
as it struggled to be competitive in both High
Bandwidth Memory and its Foundry business.
However, despite the company reporting lacklustre
2Q25 results, the news flow on qualification for High
Bandwidth Memory for Nvidia and AMD has turned
more positive through the quarter. In addition, Tesla
signed a US$16.5 billion multi-year chip supply deal
with Samsung, confirmed by Elon Musk. Under the
agreement, Samsung’s new Texas facility will
produce Tesla’s next-generation AlG chips. Thisis the
largest single-customer order Samsung’s foundry
business has ever secured, and is viewed as a
validation of Samsung’s ambition to compete with
TSMC in logic chips. With KRW 101 trillion of cash on
the balance sheet, Samsung can continue to invest
across its businesses.
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While Mercadolibre has been aregular contributor
to the portfolio, this quarter it somewhat unusually
finds itself amongst the detractors. Its 2Q25 net profit
of US$523 million missed estimates, largely due to
margin pressure from an expanded free-shipping
policy in Brazil, and currency losses, notably from the
Argentine peso. The free-shipping push, while
boosting gross merchandise volume and sales,
squeezed operating margins. We view concerns as
relatively short-term term as the company sacrifices
some margin to drive revenues and market share. It is
notable that Mercadolibre’s share price had a similar
wobble after the 3Q24 results, due to elevated
spending on logistics and the expansion of its credit-
card portfolio, causing profits to miss expectations.
That correction was short-lived as we expect this one
to be.

The owner of the Brazilian stock exchange, B3,
was also a detractor. Brazil's benchmark interest rate
stands at 15% and with inflation at just over 5% this
represents one of the highest real rates in the world. In
such an interest rate environment, there is little
incentive to put money in the stock market. However,
it is our belief that interest rates will fall soon, and with
it we will see stock and financial market volumes
improve. There has also been the additional headwind
in August of the U.S. imposing an additional 40% tariff
on top of an existing 10% “reciprocal tariff” on many
Brazilian imports, bringing the total to 50%. This has
obviously hurt sentiment in the short term. However,
the tariff regime includes significant carve-outs:
sectors such as aircraft, energy, wood pulp, fertilizers,
certain minerals, and civil aviation are exempted.
According to some estimates, about 35% of its
exports to the U.S. (by value) will face the 50% tariff,
while others will be taxed at the baseline 10% rate or
the U.S. global tariff levels (25-50%). The economic
impact of this is obviously being digested by the
market.

Clearly, sentiment towards Emerging Markets is
improving, though there could still be a long way to go
given starting valuations. In addition, the last six
months have seen strong operational performance by
many of the companies in the portfolio. This gives us
some confidence that the rise in share prices can be
sustained. There will obviously be volatility along the
way, so the portfolio remains suitably diversified,
especially on a geographic basis. Moreover, in
aggregate, the constituents of the portfolio are net
cash so that the vast majority of the companies have
the balance sheet strength to weather any
disruptions. Looking forward, we have been
researching a wide range of ideas from Chinese ride-
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hailing companies to under owned Vietnamese
stocks, all the way to Brazilian power generation:
there remains considerable competition for capital in
the portfolio. Things are warming up in EM, so less
‘Someone Like You’, more ‘Set Fire to the Rain’.
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Performance

Performance Objective

To outperform the MSCI Emerging Markets Index over the long term.
The performance objective is aspirational and is not guaranteed. We don’t use it to compile the portfolio and returns will vary. A single

performance objective may not be appropriate across all vehicles and jurisdictions. We may not meet our investment objectives if, for example,
our growth investment style is out of favour, or we misjudge the long-term earnings growth of our holdings.

Periodic Performance
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55
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10.8

12.2

11.8

7.5

7.9
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13.1

21.7
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8.4
8.8
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17.6
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Annualised periods ended 30 September 2025. 3 Month & 1 Year figures are not annualised.
Inception date: 30 September 1994

Figures may not sum due to rounding.
Benchmark is MSCI Emerging Markets Index.
Source: Revolution, MSCI.

The EM All Cap composite is more concentrated than the MSCI Emerging Markets Index.
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Difference Gross (%)
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Discrete Performance
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Benchmark is MSCI Emerging Markets Index.
Source: Revolution, MSCI.

The EM All Cap composite is more concentrated than the MSCI Emerging Markets Index.
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Performance 09
Stock Level Attribution

Top and Bottom Ten Contributors to Relative Performance

Quarter to 30 September 2025 One Year to 30 September 2025

Stock Name Contribution (%) Stock Name Contribution (%)
Sanhua Intelligent Controls 'H' 0.5 Impala Platinum Holdings 0.8
Accton Technology 0.4 Accton Technology 0.8
Impala Platinum Holdings 0.4 SEALtd 0.8
CATL 0.3 SKHynix Inc 0.7
Tencent 0.3  First Quantum Minerals 0.6
Samsung Electronics 0.3 Sanhua Intelligent Controls 'H' 0.5
First Quantum Minerals 0.3 TSMC 0.5
Xiaomi Corporation 0.3 Catl 0.4
HDFC Bank Ltd 0.3 Infosys Ltd 0.3
Pony Al ADR 0.2  Anker Innovations Technology 0.3
MercadoLibre -0.9 Gilobant Sa -0.8
Reliance Industries Ltd -0.4 Meituan -0.6
Axis Bank -0.3 Reliance Industries Ltd -0.6
Silergy -0.3 Tata Consultancy Services -0.5
Kotak Mahindra Bank -0.3 Axis Bank -0.5
Tata Consultancy Services -0.3 Xiaomi Corporation -0.5
Delta Electronics -0.2 Bank Rakyat Indonesia -0.5
China Merchants Bank 'H' -0.2  Silergy -0.5
B3 S.A. -0.2 Kweichow Moutai -0.4
HDFC Life Insurance Co Ltd -0.2 Hyundai Motor -0.4

Source: Revolution, MSCI. EM All Cap composite relative to the MSCI Emerging Markets Index.
The holdings identified do not represent all of the securities purchased, sold or held during the measurement period. Past performance does not

guarantee future returns. A full list showing all holdings’ contributions to the portfolio’s performance and a description on how the attribution is
calculated is available on request. Some stocks may not have been held for the whole period. All attribution figures are calculated gross of fees,
relative to the index from stock level up, based on closing prices. As attribution is shown relative to the benchmark, not all stocks shown are held

in the portfolio.



Portfolio Overview

Top Ten Largest Holdings
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Stock Name Description of Business % of Portfolio
TSMC Semiconductor manufacturer 13.4
Tencent Technology conglomerate 7.5
Samsung Electronics Producer of consumer and industrial electronic equipment 5.2
Alibaba Chinese e-commerce, cloud infrastructure, digital media, and payments. 4.7
MercadoLibre Latin American e-commerce and fintech platform 3.7
SK Hynix Korean manufacturer of electronic components and devices 3.2
Reliance Industries Irgg:’zzn conglomerate in energy, textile, digital and financial services and 26
First Quantum Minerals Mining company 2.1
Accton Technology Manufacturer of computer network products 2.0
Sea Limited E-commerce, gaming and fintech platform 1.9
Total 46.2

Top and Bottom Five Geographical Location

Top and Bottom Five Industry Positions*

Positions*

Geographical Location % Difference Industry % Difference
Brazil 5.3 Broadline Retail 13.0
Other Emerging Markets 2.3 Semiconductors & Semiconductor Equipment 4.2
Singapore 1.9 Interactive Media & Services 2.1
Chile 1.4 Metals & Mining 1.8
Vietham 1.1 Communications Equipment 1.7
India -5.3 Banks -7.2
Saudi Arabia -2.8  Multiline Retail -6.3
Taiwan -2.1 Electronic Equipment, Instruments & Components -1.5
United Arab Emirates -1.4  Wireless Telecommunication Services -1.5
South Africa -1.2  Automobiles -1.3

*Relative to MSCI Emerging Markets.

Source: Baillie Gifford & Co, MSCI.



Stewardship Summary 11
Voting Activity

Votes Cast in Favour Votes Cast Against Votes Abstained/Withheld

Companies None Companies None Companies None
Resolutions None Resolutions None Resolutions None

Company Engagement

Engagement Type

Company

Environmental

Centrais Eletricas Brasileiras S.A. -
Eletrobras, Contemporary Amperex
Technology Co., Limited, First Quantum
Minerals Ltd., Meituan, Midea Group
Co., Ltd., Natura Cosmeticos S.A.,
Sociedad Quimica y Minera de Chile
S.A., Zijin Mining Group Company
Limited

Social

Centrais Eletricas Brasileiras S.A. -
Eletrobras, First Quantum Minerals Ltd.,
Natura Cosmeticos S.A., Sociedad
Quimica y Minera de Chile S.A., Zijin
Mining Group Company Limited

Governance

Centrais Eletricas Brasileiras S.A. -
Eletrobras, First Quantum Minerals Ltd.,
Goneo Group Co., Ltd., Kanzhun
Limited, Natura Cosmeticos S.A.,
Petroleo Brasileiro S.A. - Petrobras,
Saudi Tadawul Group Holding Company,
Sociedad Quimica y Minera de Chile
S.A., Zijin Mining Group Company
Limited

Strategy

Centrais Eletricas Brasileiras S.A. -
Eletrobras, Contemporary Amperex
Technology Co., Limited, First Quantum
Minerals Ltd., Goneo Group Co., Ltd.,
Meituan, Natura Cosmeticos S.A.,
Sociedad Quimica y Minera de Chile
S.A., Zijin Mining Group Company
Limited
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Company

Engagement Report

Centrais Eletricas Brasileiras

Objective: Discussion with the chief financial officer (CFO) on their electricity generation
and transmission opportunities, and how the company is thinking about electricity pricing.

Discussion: Eletrobras is Brazil's largest electricity provider and operates 23 per cent of
Brazil's generation capacity (the vast majority of which is hydro powered) plus 38 per cent
of the electricity transmission grid. The federal government controlled the company until
2022 and, following privatisation, reduced its stake to 43 per cent, retaining 10 per cent of
voting power. We have met with the company a few times during recent years as we
considered the unique opportunity it has in Brazil, with the evolving energy market and the
governance improvements taking place. A September meeting with the chief financial
officer and the Head of Investor Relations provided an opportunity to discuss some of the
key issues.

Brazil has one of the lowest-carbon energy grids in the world. With alternative renewables
coming online, there are changing opportunities for hydro when solar and wind are not
available. Eletrobras can benefit from the increasing evolution of Brazil's energy markets
and time-of-day pricing, as approximately 30 per cent of their energy is uncontracted
(rising to 50 per cent in the years ahead). On the transmission side, the company has
recently completed what they defined as their most complex transmission project to a
previously unconnected area. Transmission is a business with significant expansion needs
where the regulator allows capex to earn attractive financial returns. Recent agreements
with the government on nuclear generation also provided another signal of the new
operating environment and pragmatic engagement with the regulator. The CFO highlighted
their strategy on commercialisation and their opportunity through the proportion of
‘'uncontracted' versus 'contracted' energy to be able to sell power at better prices.

Outcome: We gained further understanding of Eletrobras' unique opportunity in delivering
sustainable energy and the continued improvements to governance and operational
efficiency. We are pleased to see the progress.

Contemporary Amperex
Technology

Objective: We sought to deepen our understanding of CATL's strategy to navigate the
challenges and opportunities in the global battery market over the coming five years and
beyond. We spent nearly a full day at CATL's headquarters in Ningde, China, in broad-
ranging discussions with the board secretary, investor relations, a process engineer, and a
special technology officer responsible for lithium battery product development, plus we
toured CATL's automated smart factory.

Discussion: Recognising that CATL's leading-edge electric vehicle (EV) batteries already
charge in as little as five minutes and offer range as far as 800km, further improvements in
charging time and range will likely contribute little meaningful additional value for
customers. As such, CATL is now directing its relentless focus on innovation to target
price-sensitive customers. This could unlock significant volume growth. We discussed
several levers via which CATL could achieve this strategy. For instance, our tour of the
factory was notable in that throughout the entire manufacturing process, from raw
materials to finished products, humans were involved in only two steps at the final quality
inspection stage. Given CATL's sheer scale and its decades of proprietary production
data, artificial intelligence (Al) and robotics are setting new precedents in enhancing
efficiencies - e.g. new production lines are three times faster and have reduced
manufacturing unit cost by a third. Additional examples of cost-reducing innovations for
customers include battery swapping (i.e. leasing a battery rather than buying it) and
recycling (CATL already has industry-leading recycling rates and aims to increasingly
derisk its supply chain by using recycled raw materials).

Outcome: Against the backdrop of challenging geopolitics and a slowdown in EV
penetration in several Western markets, this far-ranging discussion was valuable in
deepening our knowledge of CATL's strategic direction. The company is not only
relentless in its product innovation; it is also innovating its business model.
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Engagement Report

First Quantum Minerals

Objective: To hear updates on Zambian mining operations, with a particular focus on
safety, energy resilience and government relations.

Discussion: At the end of August, we spoke to the chief operating officer, the group risk
manager, and the group safety manager, focusing on Zambia. Given that Cobre Panama
remains closed, Zambia's output represents most of the company's revenue.

First Quantum's Zambia Kansanshi expansion was officially commissioned in August,
enabled by a more rational fiscal regime and a constructive relationship with the current
administration. Execution was credited to strong front-end design, early procurement,
price risk management and proactive logistics planning by the company.

On safety, operations in Zambia are closely aligned to ISO 45001, even if not yet certified.
The safety system has been rebranded for local relevance, with storytelling, visible
leadership and frequent feedback to build frontline ownership. A confidential Speak-Up
line is run via a call centre and is being socialised to encourage any additional hazard
reporting. A company framework covers employees and contractors. Contractor approval
and ranking are tied to performance and safety, with underperformers exiting after a
defined period. Past trolley-assist incidents at Kansanshi led to a retrofit with the supplier,
and braking fail-safes are now being rolled out with supplier partnerships, simulator
training and standardising across truck platforms. Management highlighted active board
oversight.

First Quantum Minerals has been operating in Zambia since 1996. It has built robust
relationships at local and national levels and has a strong reputation for operating
responsibly. It takes a proactive approach to community relations and has built strong
government relationships, evidenced by the Zambian President's opening of the Kansanshi
expansion.

Energy availability remains tight following a drought a few years ago, which affected the
provision of hydroelectricity. The company is diversifying supply via flexible contracts,
including a power agreement with Africa GreenCo (supporting a 100 MW solar plant
commissioned in June 2025) and a 430 MW wind-plus-solar programme with
TotalEnergies targeted by the end of the decade. Most power currently flows on the
national Zambian network, with contractual flexibility to adjust offtake as renewables scale.

Outcome: The company continues to strengthen safety practices and has a path to
diversified, lower-carbon power in Zambia. Overall, the discussion was helpful for further
understanding long-term risk, resilience and growth.

Meituan

Objective: To support the company in enhancing its sustainability management and
increasing its influence on sustainable practices within the industry.

Discussion: Following our responses to Meituan's stakeholder surveys in July, the
company's Investor Relations (IR) initiated this meeting to explore potential improvements
in its sustainability governance and communication with investors. We began by
discussing our internal assessment criteria and expectations for holdings across various
strategies, focusing on how net-zero efforts are evaluated. Specifically, we addressed
Meituan's most material sustainability areas and identified opportunities for further
improvement. Meituan expressed a desire to increase its visibility and voice regarding
sustainability practices within the industry and sought our advice. We recommended the
upcoming 2025 ESG Global Leaders Conference, led by the State Council, as an excellent
starting point for exchanging valuable industrial experiences with peers.

Outcome: We appreciate Meituan's approach to seeking our sustainability advice,
recognising us as true long-term supportive investors. This meeting reinforced our positive
relationship built over the past five years, and we are committed to continuing this
constructive dialogue.
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Midea Group Objectives: To discuss Midea's periodic carbon reduction targets and to explore emerging
customer demands for green and low-carbon products.

Discussion: We met Huaili LIU, Midea's China vice president, and Shu GAO, the board
secretary, in Shanghai. During the meeting, we acknowledged Midea's efforts in
establishing detailed periodic carbon emission reduction goals until 2050, i.e., to reduce
Scope 1 and 2 GHG emissions by 30 per cent by 2030 and 80 per cent by 2050, and to
reduce Scope 3 GHG emissions by 20 per cent by 2030 and 60 per cent by 2050. Ms. Gao
confirmed a growing trend in customer demand for low-carbon products and highlighted
Midea's proactive approach in promoting the new refrigerant R290, a high pure propane
with lower warming impacts. The company has achieved significant technological
breakthroughs, focusing on high energy efficiency, safety, and low noise solutions. As of
May 2025, Midea operates 13 R290 production lines for products such as dehumidifiers,
heat pumps, and portable air conditioners, based on open-source information. Midea is
without a doubt at the forefront of the industry in refrigerant technologies, setting
standards for green products. Beyond green technology, Midea shared insights on client
relations, user communications, digitalisation, and forward-looking strategies on robotics,
including factory and home agents. The company also discussed its global strategies
across various markets.

Outcome: The meeting reinforced our confidence in Midea's role as an industrial leader
with detailed climate-related targets. Midea is poised to influence its value chain and
achieve technological breakthroughs. The company aligns well with national initiatives and
remains a key player in the energy transition.

Natura Cosmeticos Objective: To better understand Natura's brand strength and the evolution of sales
channels (direct selling, in-store and online) in the context of the company's turnaround.

Discussion: Natura is a cosmetics company and was founded in 1969 to bring customers
natural ingredients from Brazil. Sustainability is a key part of the brand. We think the core
brand is very strong and wanted to understand better how that connected to evolving
customer preferences and the role of the direct-selling representative as they move to an
omnichannel strategy. Following some research on sales channels and brand perceptions
in Brazil, we spoke to Investor Relations to learn more about their financial services. Natura
launched 'Emana Pay', which gives consultants a digital account, payment links,
contactless phone payments and structured credit. The company sees Emana Pay
contributing to efficiency and providing them with additional opportunities through better
data. Digital payments make it easier to reach younger customers, and digital tools help
reach slightly higher-income consumers. The company also confirmed that it will be
providing more detailed information in the future.

Outcome: We will continue to monitor progress and the company's plans for additional
disclosures.
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Zijin Mining Group Company

Objectives: To better understand the rationale for guideline selection for the Ashele Copper
audit, and to encourage Zijin to follow up directly with MSCI to ensure their sustainability
progress is reflected in future assessments.

Discussion: Zijin's 2024 ESG Report includes a disclosure of a recent human rights
assessment and rating at the Ashele Copper mine. There was initial confusion regarding
the guidelines used for the assessment, as it was expected, based on insights we gained
from a local leading mining consultant, that these guidelines would not offer ratings. To
clarify, the company explained that the assessment was conducted by a third-party in line
with industrial guidelines, detailing the scoring system they used in the assessment. The
Ashele Mine was rated second best out of six grades, with identified areas for
improvement, such as establishing a joint remediation mechanism with business partners
to enhance monitoring and training on human rights impacts.

Additionally, our communication with a third-party rating agency this quarter revealed an
information gap between the rating provider and Zijin Mining. Many of the company's
sustainability advancements were not reflected in the latest assessment. We informed Zijin
Mining of this gap, suggesting they follow up directly to ensure their progress is accurately
captured.

Outcome: Zijin Mining expressed gratitude for the efforts and insights provided. With a
clearer understanding of the independent audit, we remain confident in the company's
proactive approach to addressing issues. We continue to believe that the company is
heading in the right direction. The expectation is that the company's progress will be
reflected in the next round of rating assessments.
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Votes Cast in Favour
We did not vote in favour of any resolutions during the period.

Votes Cast Against
We did not vote against any resolutions during the period.

Votes Abstained
We did not abstain on any resolutions during the period.

Votes Withheld
We did not withhold on any resolutions during the period.
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Stock Name

Transaction Rationale

CATL

We switched the investment in CATL, the global leader in battery manufacturing, to its mainland
A-share line of stock. The investment was in their Hong Kong line, but due to tight liquidity in
that newly-issued line of stock, it traded at an unprecedented 40% premium. Being able to
invest directly in the A share instead allowed us to take profit and maintain economic exposure
to the company at a substantially lower valuation.

Centrais Eletricas Brasileiras

Eletrobras (Centrais Eletricas Brasileiras) is Brazil's largest electricity company, responsible for
almost a quarter of Brazil's electricity generation (predominantly hydro) and close to 40% of its
electricity transmission. Revenue is split 40% transmission and 60% generation. The Brazilian
government sold down its stake in the company in 2022 to 40%, and now has a vote limited to
10% of the total. In generation, Eletrobras has the opportunity to grow revenues by selling more
of its generated power at market prices. In transmission, it is well placed to win new contracts
in a segment where it earns attractive real returns. The company has been making good
progress with efficiency gains, selling non-core assets and restructuring its debt and tax
structures; there is a lot more to do on the self-help front. Much of the free cash flow Eletrobras
is likely to generate will be returned to shareholders in the form of dividends. Additional upside
could arise from its exposure to renewables and as an Al and data centre play. We bought a
holding for the portfolio.

DiDi Global

Didi is the dominant player in China's online ride-hailing market with more than 70 per cent
share in terms of Gross Transaction Value (GTV). At the same time, Didi is also expanding
internationally in Latin America and Asia with ride-hailing, food delivery and fintech services.
Exceptional operational efficiency, lower-cost EVs, and, in the long run, potentially robotaxis, are
all likely to contribute to Didi's ability to bring down the cost of ride-hailing and unlock demand.
Indeed, we believe low-teens GTV growth is likely for the next five years. We also believe that
Didi's profitability can significantly improve largely as a result of stronger scale, better cost
control and the potential for a rising take-rate. Currently, Didi's take rate is about 19 per cent,
which is well below peers (more than 22 per cent) and the regulatory cap (29 per cent). The
profitability drag from the international expansion is also falling as Didi scales overseas (for
example, Mexico is almost break-even). Didi is also preparing for the growth of robotaxis in the
future: it has a proprietary robotaxi division and aims to deploy more than 10,000 vehicles in
2027. One of our major concerns, historically, was Didi's run-in with the Chinese policymakers
which resulted in a forced delisting in the US. However, we believe government relations have
improved substantially since then, with the management team working hard to rectify their past
errors. Indeed, in May 2025, Didi was featured on CCTV Channel 1 (a government TV channel)
as a good example of a company that was contributing to society via employment. We believe
relisting progress is being made and that we may also benefit from a re-rating in the shares once
the stock is no longer traded over the counter only.

FPT

We have broadened the Vietnamese exposure in the portfolio through the addition of FPT
Group, the leading IT outsourcer in Vietnam. In addition to its core IT business, it also runs
private schools and universities, as well as Vietnam's largest private telecoms business. It has
built long-term relationships with Japanese clients and is expanding in the US. It benefits from
being the largest and preferred employer of choice for such IT employees in Vietnam. With high
quality of earnings and returns on capital, faster growth than its Indian peers, and a lower
valuation, we believe this to be accretive to the portfolio generally as well as deepening the
exposure to Vietham's high-growth economy.

Hyundai Glovis

We have taken a new holding in Hyundai Glovis for the portfolio. The growth outlook is entwined
with that of the Hyundai Motor Group - on which we have a positive long-term view. The
company is also a potential beneficiary of the significantly positive governance changes that
have been underway within the Hyundai chaebol since ES Chung became chair in 2020. It offers
appealing alignment with the family, should the group's circular ownership structure finally be
unwound.

Hyundai Glovis is the logistics arm of the Hyundai Group, which has executed well on a long-
standing strategy of diversification beyond the Hyundai Group. It also has plenty of 'hidden'
value in its cash pile and equity stakes that could be unlocked, alongside the added attraction
that this is where ES Chung has his biggest personal financial stake.
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Kanzhun

Kanzhun operates China's leading recruitment platform, Boss Zhipin. Despite a challenging
environment over the past three years for private sector hiring, the company has demonstrated
excellent revenue growth, improved operating margins, and proven the value of its two-sided
network business model. Having evaluated the growth potential and valuation of Kanzhun
relative to its domestic peers and global comparators like Recruit Holdings in Japan, this
appears to be a compelling investment from a long-term secular growth perspective.
Furthermore, it should be a beneficiary both in terms of revenue growth and re-rating potential
should private sector hiring demand improve, as well as broader global investor enthusiasm for
businesses like this that are tied to the health of the broad Chinese economy.

Sanhua Intelligent Controls

Sanhua Intelligent Controls is the world's largest manufacturer of heating, ventilation and air-
conditioning (HVAC) control components and a global leader in automotive thermal
management system components. It is often the 'invisible hand' behind many of the world's air
conditioners, refrigerators, EVs, and robots, providing the critical components and systems that
make these differentiated products energy-efficient, reliable, and intelligent. lts key competitive
advantages lie in its scale, brand, vertical integration, strong R&D/innovation focus (working
closely with clients like Midea and Tesla) and its diversified product and revenue mix (overseas
revenues now almost half of total). We expect growth to come from multiple sources, including
ongoing domestic replacement in HVAC, overseas expansion that is boosted by an industry shift
towards standardised energy efficiency labelling and stricter environmental standards, the
automotive business and its nascent yet potentially significant opportunity in bionic robots (it
makes the actuator modules for Tesla's humanoid robot, Optimus). We bought the initial
position in Sanhua as part of its Hong Kong Equity Offering.

Zijin Gold International

We participated in the IPO of Zijin Gold, a subsidiary of Zijin Mining, China's largest copper and
gold mining company, as we believed the IPO underprices the value of the company's existing
reserves and operational capability.
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Stock Name

Transaction Rationale

CATL

We participated in the Hong Kong IPO of CATL, which was priced at a discount to the existing A
share line of equity. Given the unique status of CATL as the global leader in batteries, and
limited supply of equity in its Hong Kong line, the shares quickly moved to a ¢.40% premium to
the A share line. As a result, we decided to take profit, sell our HK-listed CATL shares and
concentrate ownership in the A share line.

Haier Smart Home

Haier Smart Home is China's leading white goods home appliance manufacturer, with a high
market share in areas such as washing machines and water heaters. The quality of the business
is clear, evidenced through a trusted brand and a well-executed strategy. However, we believe
that the short-term results have been flattered by government stimulus, and that this will not be
sustained over a meaningful time period. We further assess that the through-cycle growth rate
for this business is likely to fall short of the required bar for the portfolio, given the number of
attractive growth ideas elsewhere.

NAVER Corp

Naver is South Korea's leading search engine, with related businesses in e-commerce, fintech
and content. It has performed well operationally but has arguably not taken full advantage of its
strong position in search, as we had hoped it would. Competition has also intensified in many of
its businesses, most notably e-commerce. Following a review and considering its relative
attractiveness compared to other internet platforms, and a rise in the share price following news
of its involvement in the government's Al and stablecoin in Korea, we decided to sell the
holding.

Shenzhou International Group
Holdings

Shenzhou International is a leading vertically integrated garment producer and manufacturer. It
is an excellent operator as evidenced by its ability to win and retain premium sportswear brand
customers such as Nike and Adidas. It benefits from stable and long-term relationships with its
customers and has expanded at their behest to lower cost regions in Asia to mitigate rising
wages in China. Its ability to provide excellent quality garment production at a competitive price
and with short lead times has been a key attraction. However, we believe the rates of growth on
offer are no longer attractive enough for this company to keep its place in the portfolio. We have
therefore decided to sell and recycle the capital into higher growth names.

WNS Global Services

The company accepted a takeover offer from Capgemini, and the shares moved to within 0.5
per cent of the offer price. As a result, we sold and reinvested proceeds elsewhere. Capgemini's
bid rationale reflected the operational potential we saw in WNS as an underappreciated enabler
of the Al transformation for the operations of large enterprises.
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MSCI

Source: MSCI. MSCI makes no express or implied warranties or representations and shall have no liability
whatsoever with respect to any MSCI data contained herein. The MSCI data may not be further redistributed
or used as a basis for other indexes or any securities or financial products. This report is not approved,
endorsed, reviewed or produced by MSCI. None of the MSCI data is intended to constitute investment advice
or a recommendation to make (or refrain from making) any kind of investment decision and may not be relied
on as such.



