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This document is solely for the use of professional
investors and should not be relied upon by any other
person. It is not intended for use by retail clients.
Important Information and Risk Factors
Baillie Gifford & Co and Baillie Gifford & Co Limited are
authorised and regulated by the Financial Conduct Authority
(FCA). Baillie Gifford & Co Limited is an Authorised
Corporate Director of OEICs.
Baillie Gifford Overseas Limited provides investment
management and advisory services to non-UK
Professional/Institutional clients only. Baillie Gifford Overseas
Limited is wholly owned by Baillie Gifford & Co. Baillie
Gifford Overseas Limited is authorised and regulated by the
Financial Conduct Authority.
Baillie Gifford Asia (Hong Kong) Limited
柏基亞洲(香港)有限公司 is wholly owned by Baillie Gifford
Overseas Limited and holds a Type 1 and Type 2 licence from
the Securities & Futures Commission of Hong Kong to market
and distribute Baillie Gifford’s range of collective investment
schemes to professional investors in Hong Kong. Baillie
Gifford Asia (Hong Kong) Limited 柏基亞洲(香港)有限公司
can be contacted at Suites 2713-2715, Two International
Finance Centre, 8 Finance Street, Central, Hong Kong,
Telephone +852 3756 5700.
Baillie Gifford Investment Management (Europe) Limited
provides investment management and advisory services to
European (excluding UK) clients. It was incorporated in
Ireland in May 2018. Baillie Gifford Investment Management
(Europe) Limited is authorised by the Central Bank of Ireland
as an AIFM under the AIFM Regulations and as a UCITS
management company under the UCITS Regulation. Baillie
Gifford Investment Management (Europe) Limited is also
authorised in accordance with Regulation 7 of the AIFM
Regulations, to provide management of portfolios of
investments, including Individual Portfolio Management
(‘IPM’) and Non-Core Services. Baillie Gifford Investment
Management (Europe) Limited has been appointed as UCITS
management company to the following UCITS umbrella
company; Baillie Gifford Worldwide Funds plc.

Through passporting it has established Baillie Gifford
Investment Management (Europe) Limited (Frankfurt Branch)
to market its investment management and advisory services
and distribute Baillie Gifford Worldwide Funds plc in
Germany. Similarly, it has established Baillie Gifford
Investment Management (Europe) Limited (Amsterdam
Branch) to market its investment management and advisory
services and distribute Baillie Gifford Worldwide Funds plc in
The Netherlands.
Baillie Gifford Investment Management (Europe) Limited
also has a representative office in Zurich, Switzerland pursuant
to Art. 58 of the Federal Act on Financial Institutions
(“FinIA”). The representative office is authorised by the Swiss
Financial Market Supervisory Authority (FINMA). The
representative office does not constitute a branch and therefore
does not have authority to commit Baillie Gifford Investment
Management (Europe) Limited.
Baillie Gifford Investment Management (Europe) Limited
is a wholly owned subsidiary of Baillie Gifford Overseas
Limited, which is wholly owned by Baillie Gifford & Co.
Baillie Gifford Overseas Limited and Baillie Gifford & Co are
authorised and regulated in the UK by the Financial Conduct
Authority.
Persons resident or domiciled outwith the UK should
consult with their professional advisers as to whether they
require any governmental or other consents in order to enable
them to invest, and with their tax advisers for advice relevant to
their own particular circumstances.
This document contains information on investments which
does not constitute independent research. Accordingly, it is not
subject to the protections afforded to independent research and
Baillie Gifford and its staff may have dealt in the investments
concerned.
All information is based on a representative portfolio, new
client portfolios may not mirror the representative portfolio
exactly. As at September 30, 2022, in US dollars and sourced
from Baillie Gifford & Co unless otherwise stated.

South Africa
Baillie Gifford Overseas Limited is registered as a Foreign
Financial Services Provider with the Financial Sector Conduct
Authority in South Africa.

North America
Baillie Gifford International LLC is wholly owned by Baillie
Gifford Overseas Limited; it was formed in Delaware in 2005
and is registered with the SEC. It is the legal entity through
which Baillie Gifford Overseas Limited provides client service
and marketing functions in North America. Baillie Gifford
Overseas Limited is registered with the SEC in the United
States of America.
The Manager is not resident in Canada, its head office and
principal place of business is in Edinburgh, Scotland. Baillie
Gifford Overseas Limited is regulated in Canada as a portfolio
manager and exempt market dealer with the Ontario Securities
Commission ('OSC'). Its portfolio manager licence is currently
passported into Alberta, Quebec, Saskatchewan, Manitoba and
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Newfoundland & Labrador whereas the exempt market dealer
licence is passported across all Canadian provinces and
territories. Baillie Gifford International LLC is regulated by the
OSC as an exempt market and its licence is passported across
all Canadian provinces and territories. Baillie Gifford
Investment Management (Europe) Limited (‘BGE’) relies on
the International Investment Fund Manager Exemption in the
provinces of Ontario and Quebec.

Past Performance

Baillie Gifford Overseas Limited is licensed with the Financial
Services Commission in South Korea as a cross border
Discretionary Investment Manager and Non-Discretionary
Investment Adviser.

Past performance is not a guide to future returns. Changes in
investment strategies, contributions or withdrawals may
materially alter the performance and results of the portfolio.
Material market or economic conditions will have an
impact on investment results. The returns presented in this
document are gross of fees unless otherwise stated and reflect
the reinvestment of dividends and interest.
Historical performance results for investment indexes
and/or categories, generally do not reflect the deduction of
transaction costs and/or custodial charges or the deduction of
an investment management fee, the incurrence of which would
have the effect of decreasing historical performance results.
It should not be assumed that recommendations/
transactions made in the future will be profitable or will equal
performance of the securities mentioned.

Australia

Potential for Profit and Loss

Baillie Gifford Overseas Limited (ARBN 118 567 178) is
registered as a foreign company under the Corporations Act
2001 (Cth) and holds Foreign Australian Financial Services
Licence No 528911. This material is provided to you on the
basis that you are a “wholesale client” within the meaning of
section 761G of the Corporations Act 2001 (Cth)
(“Corporations Act”). Please advise Baillie Gifford Overseas
Limited immediately if you are not a wholesale client. In no
circumstances may this document be made available to a “retail
client” within the meaning of section 761G of the Corporations
Act. This material contains general information only. It does
not take into account any person’s objectives, financial
situation or needs.

All investment strategies have the potential for profit and loss.

Japan
Mitsubishi UFJ Baillie Gifford Asset Management Limited
(‘MUBGAM’) is a joint venture company between Mitsubishi
UFJ Trust & Banking Corporation and Baillie Gifford
Overseas Limited. MUBGAM is authorised and regulated by
the Financial Conduct Authority.

South Korea

Israel
Baillie Gifford Overseas is not licensed under Israel’s
Regulation of Investment Advising, Investment Marketing and
Portfolio Management Law, 5755-1995 (the Advice Law) and
does not carry insurance pursuant to the Advice Law. This
document is only intended for those categories of Israeli
residents who are qualified clients listed on the First
Addendum to the Advice Law.

Stock Examples
Any stock examples, or images, used in this paper are not
intended to represent recommendations to buy or sell, neither is
it implied that they will prove profitable in the future. It is not
known whether they will feature in any future portfolio
produced by us. Any individual examples will represent only a
small part of the overall portfolio and are inserted purely to
help illustrate our investment style. A full list of portfolio
holdings is available on request.

Financial Intermediaries
This document is suitable for use of financial intermediaries.
Financial intermediaries are solely responsible for any further
distribution and Baillie Gifford takes no responsibility for the
reliance on this document by any other person who did not
receive this document directly from Baillie Gifford.

Executive Summary
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Product Overview
Emerging Markets Leading Companies is a concentrated, long-term, regional equity strategy. It adds value through active
management by identifying and exploiting inefficiencies through investment in global emerging markets encompassing Emerging
Europe, Emerging Asia, the Middle East, Africa and Latin America.

Risk Analysis
Key Statistics
Number of Holdings

46

Typical Number of Holdings

35-60

Active Share

72%*

Rolling One Year Turnover

10%

*Relative to MSCI Emerging Markets. Source: Baillie Gifford & Co, MSCI.

The idea that a strong US dollar is bad for
Emerging Markets is not a given
Many Emerging Market economies are more
resilient than they have been in the past
The majority of companies in the portfolio continue
to perform well operationally

Baillie Gifford Key Facts
Assets under management and advice
Number of clients
Number of employees
Number of investment professionals

US$254.0bn
846
1820
380

Commentary

The head of our team recently issued an important
reminder to us all: remember to look at fundamentals
and not blindly regurgitate market dictums. What he had
in mind here was the prevailing ‘wisdom’ that a rising
US dollar will always be bad for Emerging Markets.
Is it really a truism that higher inflation, higher US
interest rates and the resulting strong US dollar are bad for
Emerging Markets? There have been times, like the early
2000s, when US interest rates have risen, and Emerging
Markets have been just fine. Also, in the past, these
economies have seen significant capital inflows before any
crisis, whereas this time, there have been small outflows
over the preceding ten years. In other words, there is no
‘hot money’ to leave. Moreover, inflation in Emerging
Markets is not the same issue as we see in Developed
Markets. Most countries don’t have large current account
deficits, have debt in local currency, and some can buy
cheap Russian crude. Overall, these economies are
relatively more robust than they have been in the past.
That said, sentiment around these topical issues has
been negative and, overall, it’s been an uncertain market
environment. Apart from energy, very little has held up
well over the last year, other than capital preservation
sectors like utilities and consumer staples, which don’t
tend to be the areas where we find growth. Rapid growth
stocks, like those in the ecommerce and gaming sectors,
have been savaged by the anticipation of higher interest
rates.
What have we been doing in this environment?
The answer is relatively simple: re-examining the
fundamentals of the holdings in the portfolio, and in
many cases, we are finding a real dissonance between
their operational and share price performances. After a
weaker period in the short term, we think it is critical that
we don’t lose our ability and appetite to keep taking the
risks necessary to achieve long-term returns.
This re-examination has seen us ask where companies’
earnings will be in five years (in hard currency terms); and
what would be a reasonable multiple for those earnings?
Inevitably, there has been a two-stage market reaction to
the rise in interest rates. First, price-to-earnings ratios
(P/Es) were marked down; then, earnings estimates began
to be cut. Where are we at now in that process? P/Es have
been compressed, and short-term earnings estimates are
being cut, but this is where our competitive advantage
should be at its greatest. If we can identify a significant
mismatch between current market expectations and our
assessment of long-term growth potential, then the returns
we should be able to generate for clients from here should
be enormous.
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And the good news is that we see many such
mismatches, more often than not, borne out of near-term
growth concerns being extrapolated when the reality is
likely to be very different. For example, is the future
demand for copper likely to be met by current supply
forecasts at current spot prices? Or, at the other end of
the barbell, is the outlook for ecommerce really as gloomy
as current estimates for MercadoLibre or some of the
Chinese players would suggest? We think not.
Given the upcoming Party Congress in mid-October,
China has understandably been a clear area of focus for
market participants. It’s probably uncontroversial to say
President Xi Jinping will likely remain in power for (at
least) a third term. There are other key positions in the
Standing Committee up for grabs, which will end up 5–9
in size. Some of the pool of 15 potential candidates are
more ‘pro-market’ than others. Even if there is more
balance in the ranks, though, it is difficult to see Xi’s
power being diluted too much. Coming out of the
Congress, the key thing to watch is whether a move on
from the zero Covid-19 policy comes through, and we
expect this would have a material economic impact in
a relatively short time.
Geopolitics has also dominated the column inches,
with rising commentary on the potential for a Chinese
military incursion in Taiwan. Here we have learnt from the
Russian experience in our Emerging Market portfolios and
have sought out better information inputs, with Trivium
and Westbury among the most helpful of our third-party
providers. The most important development on this topic
in recent weeks was probably not the Pelosi visit to Taiwan;
rather, it was the release of a Chinese government white
paper reaffirming the desire for peaceful reunification.
This was their first publication on the topic since 2000.
That said, the risk of a political misstep between China
and the US remains, but our research, and that of our
third-party providers, suggests the likelihood of armed
conflict remains remote this decade.
Brazil remains the biggest overweight in the
Emerging Market portfolios, though the upcoming
election offers the prospect of a controversial left-wing
president or a controversial right-wing president!
In short, we don’t believe politics impacts the market
dramatically; recall, Brazil was a military dictatorship in
the 1980s and Lula’s election in 2002 led to several years
of supercharged growth and currency appreciation. The
secret to Brazil’s future economic success is the positive
commodity cycle, a more robust banking system, higher
education levels and ongoing innovation. When you ally
to this admirably pre-emptive monetary policy, a much
healthier debt position, a falling dependency ratio and a
deep level of investor scepticism, then the opportunity
for marked upside remains.

Commentary

Across Emerging Markets, valuations are clearly
attractive, but perhaps their growing economic resilience
was less well understood. Post-US and China tensions,
Covid-19 and Russia’s invasion of Ukraine, there has
been an element of de-globalisation, but this is more
a case of supply chains being re-orientated. Otherwise,
manufacturing and commodity exports remain strong
and, importantly, domestic consumption continues to
innovate and evolve away from multinationals towards
local brands and services. Finally, digital disruption is
now spreading well beyond Shanghai and Shenzhen
across virtually all of the Emerging Markets.
Performance
The MSCI Emerging Market Index fell during the
quarter, with the portfolio performing similarly. Several
Chinese companies detracted from performance as
Covid-19 lockdowns and concerns over the property
market hurt short-term performance.
Alibaba detracted from performance this quarter. At its
most recent results revenues were flat while profits were
down. Despite some improvement in recent months,
Covid-19 lockdowns and the ensuing lack of consumer
confidence have clearly dented demand across its
ecommerce offering. It is hoped that after the National
Congress, the zero-Covid policy will be adjusted, and
some stability brought to the property market. We expect
Alibaba to resume its growth trajectory in this more stable
environment. In the other parts of its business, AliCloud
continues to grow. However, competition from Tencent,
Huawei and the three big telecom companies means that
it will take time for margins to increase. In the longer
term, the company believes that Chinese companies will
evolve to a point where digital solutions will be more
important than infrastructure hardware and that AliCloud
will be better positioned in such an environment.
Elsewhere, Ant Financial is continuing its discussions
with regulators, but the final shape of the company
remains unknown.
Chinese insurer Ping An has also had a weak quarter
in share price terms. We have written about this company
in the past as investor concerns over slower sales growth
and the property exposure in its investment book have
restrained performance for several quarters. We take
quite a different view on both of these factors. Firstly,
in an environment of Covid-19 lockdowns, the company
has continued to reform its agency salesforce, slimming
it down to only the most productive agents. Secondly,
we believe the market is wrong to see this slowdown as
structural rather than temporary. We are happy to look
through the cyclicality here in expectation of a significant
acceleration in growth once the restrictions lift. There is
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equally a cyclical element to the property concerns, and
the company has given reassurances as to the mix of
exposures between commercial, residential and
development properties. The growth runway for this
company remains striking, with an increasingly affluent
addressable market currently significantly underserved
by insurance products on any comparative measure.
Despite lower oil prices, Petrobras’s share price
continues to perform strongly. At its second quarter
results, revenues were up 66 per cent year-over-year.
Lifting costs at Petrobras are of the order of
US$4.90/barrel, making it one of the cheapest producers
outside the Middle East. The quarter saw US$17bn paid
out in dividends (including US$6.2bn to the Brazilian
government). While we are aware that the upcoming
election may threaten Petrobras’s operations, the current
share price implies roughly a 20 per cent dividend yield.
This suggests the company is priced for imminent
extinction, which is not our base case. Having had its
share price punished as a long-duration growth stock,
MercadoLibre has fought back with the only thing that
matters in the long term – results. On its ecommerce
platform, gross merchandise value was US$8.6bn, up 26
per cent year-over-year with 41 million unique buyers
during the quarter. On its fintech platform, it recorded a
total payment value of US$30.2bn, with 38.2 million
(+26 per cent year-over-year) active users. The market
had been concerned about non-performing loans in its
credit business. While these increased, they remained in
line with expectations. MercadoLibre has invested
heavily in its logistics business, Envios, which shipped
264 million items during the quarter, with almost 80 per
cent of volumes delivered within 48 hours.
We continue to believe in the long-term opportunity
of Latin American ecommerce and have faith in the
company’s management to deliver.
Bank Rakyat is Indonesia’s largest bank by total
assets, with an extensive micro-lending branch network.
The stock has been held in our Emerging Market Strategy
for many years, and the company is well positioned to
provide the credit Indonesia needs. The country’s 2020
domestic credit to the private sector, which measures
the financial resources provided to the private sector
by financial corporations as a percentage of GDP,
was 38.7 per cent. This was below the Philippines
at 52 per cent and well below other Southeast Asian
countries, such as Thailand at 160 per cent, Vietnam at
148 per cent, and Malaysia at 134 per cent. Bank Rakyat
has successfully met this need by growing an extensive
branch and agent network to achieve geographical reach.
This is important in an extremely geographically
fragmented country of 17,000 islands. Rakyat keeps its
cost low by keeping its operations basic but efficient.

Commentary

Out of its 8,600 branches, the majority are basic, low-cost
units staffed by a small number of agents, which provide
a convenient access point for basic banking services.
This network is connected by the bank’s very own
satellite, the US$250m BRIsat, launched in 2016.
Another financial institution to have contributed
positively to performance was Housing Development
Finance (HDFC) in India. Recent results have been strong,
with net profit up 23 per cent year-over-year at the last
quarter. In April, HDFC Bank (the largest private sector
bank) and its parent HDFC Ltd (the largest non-bank
financial company) announced a merger. The proposed
merger will take 12 to 18 months to complete but will
create a lending giant, likely with a loan book of over
US$200bn.
We continue to be excited about the prospects in
Emerging Markets. Valuations are low, and Emerging
Market economies are more robust than in previous
periods of a strong dollar. We continue to find attractive
ideas across the spectrum, from energy and materials to
semiconductors and ecommerce. While there is plenty
of short-term volatility to navigate, we have a great deal
of conviction in the companies in the portfolio for the
long term.
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Performance - US Dollar
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Performance Objective
+3% p.a. over rolling 5 year periods vs benchmark.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)

Benchmark (%)

Difference (%)

3 Months*

-10.6

-11.4

0.8

YTD*

-33.4

-26.9

-6.5

1 Year*

-35.2

-27.8

-7.4

3 Years

-1.9

-1.7

-0.2

5 Years

-0.1

-1.4

1.3

10 Years

3.4

1.4

2.0

15 Years

1.2

0.6

0.6

Since Inception

7.0

5.9

1.1

Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 30 November 2004
Figures may not sum due to rounding.
Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
US dollars

Discrete Performance

Composite Net (%)
Benchmark (%)

30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

0.5

5.0

22.6

18.7

-35.2

-0.4

-1.6

10.9

18.6

-27.8

Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
US dollars
EMLC composite is more concentrated than MSCI Emerging Markets.

Performance - Euro
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Performance Objective
+3% p.a. over rolling 5 year periods vs benchmark.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)

Benchmark (%)

Difference (%)

-4.6

-5.5

0.8

YTD*

-22.7

-15.1

-7.6

1 Year*

-23.3

-14.6

-8.7

3 Years

1.6

1.9

-0.2

5 Years

3.7

2.3

1.4

10 Years

6.3

4.2

2.0

15 Years

3.8

3.1

0.6

Since Inception

8.9

7.7

1.2

3 Months*

Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 30 November 2004
Figures may not sum due to rounding.
Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
euro

Discrete Performance
30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

Composite Net (%)

2.3

11.8

14.0

20.1

-23.3

Benchmark (%)

1.3

4.8

3.1

20.0

-14.6

Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
euro

Performance - Sterling
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Performance Objective
+3% p.a. over rolling 5 year periods vs benchmark.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)

Benchmark (%)

Difference (%)

-2.8

-3.6

0.9

YTD*

-19.2

-11.3

-7.9

1 Year*

-21.7

-12.8

-8.9

3 Years

1.4

1.6

-0.2

5 Years

3.6

2.2

1.4

10 Years

7.3

5.2

2.1

5.3

4.7

0.6

10.3

9.1

1.2

3 Months*

15 Years
Since Inception
Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 30 November 2004
Figures may not sum due to rounding.
Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
sterling

Discrete Performance
30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

Composite Net (%)

3.4

11.1

16.9

13.8

-21.7

Benchmark (%)

2.4

4.1

5.7

13.7

-12.8

Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
sterling

Performance- Canadian Dollar
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Performance Objective
+3% p.a. over rolling 5 year periods vs benchmark.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)

Benchmark (%)

Difference (%)

-4.8

-5.6

0.8

YTD*

-27.6

-20.5

-7.1

1 Year*

-29.7

-21.7

-8.0

3 Years

-0.7

-0.5

-0.2

5 Years

1.8

0.4

1.4

10 Years

6.9

4.9

2.1

15 Years

3.4

2.8

0.6

Since Inception

7.9

6.7

1.2

3 Months*

Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 30 November 2004
Figures may not sum due to rounding.
Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
Canadian dollars

Discrete Performance
30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

Composite Net (%)

3.8

7.5

23.7

12.6

-29.7

Benchmark (%)

2.9

0.8

11.9

12.5

-21.7

Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
Canadian dollars

Performance – Australian Dollar
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Performance Objective
+3% p.a. over rolling 5 year periods vs benchmark.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)

Benchmark (%)

Difference (%)

-4.4

-5.3

0.8

YTD*

-24.7

-17.3

-7.4

1 Year*

-27.2

-18.9

-8.3

3 Years

-0.3

-0.1

-0.2

5 Years

4.0

2.6

1.4

10 Years

8.5

6.4

2.1

15 Years

3.4

2.8

0.6

Since Inception

8.1

7.0

1.2

3 Months*

Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 30 November 2004
Figures may not sum due to rounding.
Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
Australian dollars

Discrete Performance
30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

Composite Net (%)

9.0

12.6

15.4

17.8

-27.2

Benchmark (%)

8.0

5.5

4.4

17.7

-18.9

Benchmark is MSCI Emerging Markets.
Source: StatPro, MSCI.
Australian dollars

Performance – Attribution
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Stock Level Attribution
Top and Bottom Ten Contributors to Relative Performance
Quarter to September 30, 2022
Stock Name

One Year to September 30, 2022
Contribution (%)

Stock Name

Contribution (%)

Petrobras

2.0

Petrobras

5.3

MercadoLibre

1.6

ICICI Bank

0.9

ICICI Bank

0.6

Bank Rakyat Indonesia

0.8

Bank Rakyat Indonesia

0.4

Gazprom*

0.7

B3

0.4

Reliance Industries

0.6

HDFC

0.3

B3

0.5

Grupo Financiero Banorte

0.3

Lukoil*

0.5

Copa Holdings

0.2

WuXi Biologics*

0.4

Itau Unibanco

0.2

Credicorp

0.4

0.2

Itau Unibanco

Banco Bradesco

0.3

Ping An Insurance

-0.7

Sberbank**

-4.7

Alibaba

-0.5

Norilsk Nickel**

-3.0

China Merchants Bank

-0.4

MercadoLibre

-1.3

LONGi Green Energy Technology

-0.3

Magnit**

-1.1

KGHM Polska Miedz

-0.3

First Quantum Minerals

-1.0

CATL

-0.3

Samsung Electronics

-1.0

JD.com

-0.3

KGHM Polska Miedz

-0.6

TSMC

-0.3

Allegro

-0.6

Samsung Electronics
Brilliance China Automotive

-0.2

TSMC

-0.5

-0.2

SEA Ltd

-0.5

Source: StatPro, MSCI. EMLC composite relative to MSCI Emerging Markets.
The holdings identified do not represent all of the securities purchased, sold or held during the measurement period. Past performance does not
guarantee future returns. A full list showing all holdings’ contribution to the portfolio’s performance and a description on how the attribution is
calculated is available on request. Some stocks may not have been held for the whole period.
*Stock not held in the portfolio.
**As at March 2022, these Russian holdings were valued at zero by our Fair Value Pricing Committee due to the ongoing issues in the Russian
market.
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Top Ten Largest Holdings
Stock Name

Description of Business

% of Portfolio

TSMC

Semiconductor manufacturer

9.9

Samsung Electronics

Producer of consumer and industrial electronic equipment

7.0

Petrobras

Oil exploration and production company

6.0

Reliance Industries

Indian petrochemical company

5.9

MercadoLibre

Latin American e-commerce platform

5.0

Tencent

Internet service portal

5.0

Alibaba

Online commerce

4.4

Ping An Insurance

Provides insurance services in China

4.1

HDFC

Indian mortgage provider

3.8

Meituan

Chinese online services platform

3.5

Total

54.5

Top and Bottom Five Geographical Location
Positions*
Geographical Location
Brazil

Top and Bottom Five Industry Positions*

% Difference
10.1

Industry
Internet & Direct Marketing Retail

% Difference
11.1

Other Emerging Markets

2.6

Oil, Gas & Consumable Fuels

6.6

Panama

1.5

Semiconductors & Semiconductor Equipment

2.9

Mexico

1.2

Insurance

2.7

Peru

0.9

Interactive Media & Services

2.6

Saudi Arabia

-4.8

Chemicals

-3.5

Taiwan

-3.9

Automobiles

-2.7

Thailand

-2.1

Food Products

-2.0

South Africa

-2.0

Banks

-1.9

Malaysia

-1.5

Real Estate Management & Development

-1.9

*Relative to MSCI Emerging Markets.
Source: Baillie Gifford & Co, MSCI.
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Voting Activity
Votes Cast in Favour

Votes Cast Against

Votes Abstained/Withheld

Companies

6 Companies

1 Companies

1

Resolutions

72 Resolutions

2 Resolutions

2

Over the quarter we have been following up with engagement plans
with Zijin Mining, Vale, Petrobras, China Merchants Bank, Hyundai
Motors, B3, Brilliance and others. The engagement notes are included
in this quarterly report
Andrew Stobart visited First Quantum's Cobre Panama site in
September and met with other companies in Panama and Brazil in
person
We have reviewed climate ambitions and strategies of various
holdings and carried out additional research on cement

Company Engagement
Engagement Type

Company

Corporate Governance

Brilliance China Automotive Holdings
Limited

Environmental/Social

B3 S.A. - Brasil, Bolsa, BalcAo, Bilibili
Inc., Copa Holdings, S.A., MercadoLibre,
Inc., PT Bank Rakyat Indonesia (Persero)
Tbk, Petroleo Brasileiro S.A. - Petrobras,
Taiwan Semiconductor Manufacturing
Company Limited

AGM or EGM Proposals

China Merchants Bank Co., Ltd., ICICI
Prudential Life Insurance Company
Limited, Naspers Limited

Notes on company engagements highlighted in blue can be found in this report. Notes on other company
engagements are available on request.

Governance Engagement
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Company

Engagement Report

B3

Objective: The main aim of this meeting with B3 was to probe B3's sustainability
ambitions. We wanted to speak to B3's sustainability team to understand the drive behind
its efforts. We also wanted to know how the overall exchange integrated ESG into strategic
decision-making, understand the appetite for ESG products in Brazil, and ask the team
what it thought the future of ESG in the region looked like and what its role was supporting
its development. Although not a material concern, we also wanted to question the
exchange's use of 2021 as its baseline for recent new emissions reduction targets.
Discussion: B3 first outlined its sustainability strategy, emphasising that the exchange
recognised its role and responsibility to promote ESG but that currently, in the market, a
lack of data was pervasive and hindering more widespread adoption. Gender inequity,
generally, would appear to be a strategic priority for B3. In 2021, the exchange became the
world's first to issue a Sustainability Linked Bond. It is committing to the creation of a
diversity index for the Brazilian market to promote companies listed to set gender in
leadership diversity and other (as yet to be defined) targets by 2024 and increasing the
percentage of women in leadership positions within the exchange to 35 per cent from
2020's 27.2 per cent baseline by 2026. B3 are also working on developing a carbon
market - the exchange estimating Brazil could provide for 15 per cent of the global offset
market. We asked whether B3 had been working with any initiatives to ensure carbon
market integrity. It was encouraging to hear there had been conversations with Taskforce
on Scaling Voluntary Carbon Markets and others.
We briefly touched on B3's recent scope 2 emissions target. While not a material issue for
the exchange, we wanted to understand why it had chosen to use 2021 as a baseline. In
2021, Brazil's grid intensity spiked owing to a drought (~64 per cent of Brazil's electricity
comes from hydropower) causing B3's own scope 2 emissions to rise approximately 114
per cent year-over-year. B3's 15 per cent reduction target by 2026 uses this outlier year as
a baseline. We encouraged B3 to review its use of this baseline, as achievement of the
target would not amount to meaningful emissions reductions.
Outcome: B3 will review use of 2021 for their scope 2 target and we have been invited to
support the development of its 'climate roadmap'. We agreed to continue the conversation
with B3's sustainability team later in the year, following COP27, for an update on initiatives
- namely its work on carbon markets. We will also look to better understand B3's ESG
ambitions and its integration into strategic decision-making in upcoming meetings with
senior leadership. We look forward to future conversations with B3, where we will continue
to encourage the exchange to be ambitious in its promotion of more sustainable practices
by companies and/or investors in the Brazilian market.

B3

Purpose: As part of a broader discussion with the CEO and CFO, this was an opportunity
to learn more about how sustainability and ESG link to B3's current and future strategy.
Discussion: This followed an August 2022 meeting with the sustainability lead from B3
where we wanted to probe and understand B3's sustainability ambitions. Our September
meeting with one of our investors at the B3 offices and 2 ESG analysts dialling in provided
an opportunity to hear perspectives on how the senior team and the board are thinking
about ESG and sustainability. B3 shared its perspectives on the role of the exchange in
this regard. B3 was an early leader in thinking about and taking action for sustainability
from an exchange perspective and continues to believe there is an opportunity for ESGrelated benchmarks and indexes as well as wider carbon markets. We were able to ask
about broader stakeholder engagement and the ambitions for further diversity in the
organisation and also hear perspectives on data management and governance.
Outcome: This provided a useful perspective on how ESG fits with the strategic priorities
of the organisation. We will continue to engage with the company on these issues.

Governance Engagement
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Company

Engagement Report

Bilibili Inc.

Objective: We met Bilibili's Chairman and CEO Rui Chen to understand the company's
social impact.
Discussion: Mr Chen stated the company's social purpose as twofold: first to promote
happiness and second to educate. We discussed Bilibili's alignment with Chinese
government policy, particularly as content platforms are under close supervision,
especially those in media. The Bilibili ecosystem operates stringent protection of minors on
the platform, with anti-addiction features, real-name youth registration/verification tools,
limits for minors and zero tolerance of negative comments and quarrelling in its chat
function. It is also worth highlighting that beyond entertainment the company provides
educational content to users, hosting nearly one thousand teachers as original content
creators, with knowledge-based content accounting for almost half of all watched platform
content.
Outcome: This meeting provided us with additional insights into the degree of alignment
between government policy and Bilibili's core values of creating happiness, providing
education and promoting Chinese culture.

Brilliance China Automotive

Objective: To request an update on the company's progress in completing the resumption
guidance outlined by the stock exchange and to repeat our belief that a relisting of the
company's shares is in minority shareholders' best interests.
Discussion: We sent separate letters to the boards of Brilliance and the Hong Kong Stock
Exchange explaining our frustration with the company's communication with the market
whilst its shares have been suspended. We outlined our belief that the information
disclosed was not sufficiently timely or complete for shareholders and investors to
appraise the company's position. Accordingly, we requested a thorough public response
outlining Brilliance's absolute commitment to work in the best interests of all shareholders
and achieve the resumption of trading, as well as a detailed update to the market on its
progress towards fulfilling the resumption guidance set out by the stock exchange.
Outcome: At the time of writing, Brilliance has responded to our letter with substantial
improvements in disclosure which assist investors' knowledge and the market's
understanding of the company's position. However, no final decision has been made on
whether the company has fulfilled all outstanding items on the resumption guidance and if
it has met the relisting requirements of the stock exchange. We are continuing to monitor
the situation.

China Merchants Bank

Objective: We met with the executive vice president along with others from the
management team and investor relations to hear about the transition for the new CEO and
China Merchants Bank's sustainability priorities. We also wanted to explain our recent
voting decision and to see further information on their approach to external donations.
Discussion: China Merchants Bank was keen to emphasise that although there is a new
CEO, the strategy remains unchanged. China Merchants Bank emphasised commitments
to China's 30/60 climate strategy (peak emissions by 2030 and net zero by 2060). Last
year, green finance-related responsibilities were added to the strategy committee under
the board of directors. China Merchants Bank highlighted a focus on direct emissions and
challenges with data for customer emissions. In June, we abstained on the vote to approve
bundled amendments to the articles of association, and we were able to learn more about
the governance and management of external donations.
Outcome: China Merchants Bank provided information on the governance and
management systems in place and a wider context for how they think about community
investments in China. With a climate lens they are clearly thinking a lot about the
opportunities and risks and emphasising their approach to green financing.

Governance Engagement
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Company

Engagement Report

Copa Holdings

Purpose: We met with the CFO and CEO with one of our investors onsite at the Copa
offices in Panama, with an ESG analyst dialling in. As part of a much broader discussion,
we were able to learn more about how Copa is thinking about sustainability risks and
opportunities.
Discussion: Copa adopted the International Air Transport Association (IATA) 2050 net-zero
carbon goals. The Corporate Governance Committee of the board oversees sustainability
priorities in this area and the board itself has become more diverse. At the management
level, there is also a cross-functional sustainability committee. In response to our previous
requests, Copa had provided further disclosures, including reporting with CDP, and we
discussed some of the challenges in this area. The company implemented actions to lower
emissions where currently feasible (lower emission fleets, fuel type, electrification of
vehicles, and onsite PV) and also recognise the key role that sustainable aviation fuels
(SAF) will play and assesses the range of potential technologies.
Outcomes: Managing potential risks and opportunities from climate change has moved up
the agenda for Copa. It was helpful to learn more about current and future priorities and
we will continue to engage with the company on these issues.

Petrobras

Objective: We met with the Chief Governance and Compliance Officer and the Chief
Sustainability and Institutional Relations Officer, along with Investor Relations, to learn
more about the company's priorities and share some of our perspectives.
Discussion: As Brazil's national oil company, Petrobras continues to focus on delivering
low-cost oil with low direct emissions. We last met with PBR in March 2022 and, prior to
that, in December 2021. Key engagement priorities include updates to 2030 emissions
targets, particularly methane; material project alignment reporting - extending cost and
carbon transparency; incorporating carbon pricing into climate scenario analysis. The
company has intensity targets, and we discussed if they could go further in these areas.
This meeting was part of a longer-term discussion to continue to learn more about PBR's
priorities and potential plans, provide challenge in a few areas and share some of our
perspectives.
Outcome: We will continue to discuss these issues with the company and have a followup meeting planned in September when one of the Emerging Markets investors is in Brazil.

Petrobras

Purpose: We met with the Chief Governance and Compliance Officer at Petrobras to hear
about progress. He has been in the role for 18 months.
Discussion: The position of Chief Governance and Compliance Officer was established
after the carwash operations/Lava Jato corruption investigation. New governance systems
provided an independent mandate reporting directly to the board. As Brazil's state-owned
oil company there are many stakeholder interests to balance and the risk of political
intervention remains significant. Government interference in the company has been more
intense in 2022 with several changes to the CEO and some changes at the board level.
We discussed concerns over the potential risk of political appointments at the executive
level.
Outcome: With the upcoming Brazilian Presidential elections in October 2022, this is an
important time for the company. We will continue to monitor and engage on these topics.
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Votes Cast in Favour
Company

Meeting Details

Resolution(s)

Voting Rationale

CATL 'A' - Stock Connect

EGM
09/05/22

5

We supported a shareholder resolution put forward
by the controlling shareholder relating to a profit
distribution plan. The resolution received full
support from the board and we were comfortable
with the proposed terms.

CATL 'A' - Stock Connect

EGM
09/05/22

6

We supported a shareholder resolution put forward
by the controlling shareholder to amend the
company's share capital. The resolution received
full support from the board and we were
comfortable with the proposed terms.

Companies

Voting Rationale

Alibaba Group Holding, CATL 'A' - Stock Connect, HDFC
Life Insurance Co Ltd, Naspers, Petrobras Common ADR,
Reliance Industries Ltd

We voted in favour of routine proposals at the aforementioned
meeting(s).

Votes Cast Against
Company

Meeting Details

Resolution(s)

Voting Rationale

Petrobras Common ADR

Special
08/19/22

2

We opposed the resolution to allow our votes to be
recast on the slate of directors should the slate
change due to concerns regarding unknown
candidates being added.

Petrobras Common ADR

Special
08/19/22

6

We opposed the resolution to allow our votes to be
recast should the meeting be recalled due to
concerns regarding unknown agenda items being
added.

Company

Meeting Details

Resolution(s)

Voting Rationale

Petrobras Common ADR

Special
08/19/22

1

We abstained on the slate of directors electing
instead to vote on the individual candidates.

Company

Meeting Details

Resolution(s)

Voting Rationale

Petrobras Common ADR

Special
08/19/22

4.004

Under cumulative voting, we abstained on one
resolution to elect a director so as to concentrate
our votes on the executives, minority shareholder
candidates and independent directors to improve
board independence.

Votes Abstained

Votes Withheld

Votes Not Cast
Companies

Voting Rationale

Norilsk Nickel ADR

No Vote: We did not vote in order to ensure that there is no risk of
breaching sanctions regulations.
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There were no new purchases during the period.

Complete Sales
Stock Name

Transaction Rationale

Geely Automobile Holdings

After a very strong period of growth between 2014 and 2018 - during which the company
became the leading domestic car brand, Geely's progress has stalled. This is partly down to bad
luck and bad timing - the company expanded capacity to meet their ambitious growth targets
just ahead of a broader industry slowdown and an increase in the competitive environment and we were initially happy to look through this. However, we have become increasingly
bothered by the company's apparent failure to make much progress on EVs in the last 3 - 5
years, and are also concerned that the parent company's substantial involvement in global auto
M&A in recent years suggests that Geely has fallen down their list of priorities. We have
therefore decided to sell the holding to fund ideas elsewhere in which we have greater
conviction.

Legal Notices

MSCI
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Source: MSCI. MSCI makes no express or implied warranties or representations and shall have no liability whatsoever with
respect to any MSCI data contained herein. The MSCI data may not be further redistributed or used as a basis for other
indexes or any securities or financial products. This report is not approved, endorsed, reviewed or produced by MSCI. None
of the MSCI data is intended to constitute investment advice or a recommendation to make (or refrain from making) any
kind of investment decision and may not be relied on as such.

