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Legal Notices

This document is solely for the use of professional
investors and should not be relied upon by any other
person. It is not intended for use by retail clients.
Important Information and Risk Factors
Baillie Gifford & Co and Baillie Gifford & Co Limited are
authorised and regulated by the Financial Conduct Authority
(FCA). Baillie Gifford & Co Limited is an Authorised
Corporate Director of OEICs.
Baillie Gifford Overseas Limited provides investment
management and advisory services to non-UK
Professional/Institutional clients only. Baillie Gifford Overseas
Limited is wholly owned by Baillie Gifford & Co. Baillie
Gifford Overseas Limited is authorised and regulated by the
Financial Conduct Authority.
Baillie Gifford Asia (Hong Kong) Limited
柏基亞洲(香港)有限公司 is wholly owned by Baillie Gifford
Overseas Limited and holds a Type 1 and Type 2 licence from
the Securities & Futures Commission of Hong Kong to market
and distribute Baillie Gifford’s range of collective investment
schemes to professional investors in Hong Kong. Baillie
Gifford Asia (Hong Kong) Limited 柏基亞洲(香港)有限公司
can be contacted at Suites 2713-2715, Two International
Finance Centre, 8 Finance Street, Central, Hong Kong,
Telephone +852 3756 5700.
Baillie Gifford Investment Management (Europe) Limited
provides investment management and advisory services to
European (excluding UK) clients. It was incorporated in
Ireland in May 2018. Baillie Gifford Investment Management
(Europe) Limited is authorised by the Central Bank of Ireland
as an AIFM under the AIFM Regulations and as a UCITS
management company under the UCITS Regulation. Baillie
Gifford Investment Management (Europe) Limited is also
authorised in accordance with Regulation 7 of the AIFM
Regulations, to provide management of portfolios of
investments, including Individual Portfolio Management
(‘IPM’) and Non-Core Services. Baillie Gifford Investment
Management (Europe) Limited has been appointed as UCITS
management company to the following UCITS umbrella
company; Baillie Gifford Worldwide Funds plc.
Through passporting it has established Baillie Gifford
Investment Management (Europe) Limited (Frankfurt Branch)

to market its investment management and advisory services
and distribute Baillie Gifford Worldwide Funds plc in
Germany. Similarly, it has established Baillie Gifford
Investment Management (Europe) Limited (Amsterdam
Branch) to market its investment management and advisory
services and distribute Baillie Gifford Worldwide Funds plc in
The Netherlands.
Baillie Gifford Investment Management (Europe) Limited
also has a representative office in Zurich, Switzerland pursuant
to Art. 58 of the Federal Act on Financial Institutions
(“FinIA”). The representative office is authorised by the Swiss
Financial Market Supervisory Authority (FINMA). The
representative office does not constitute a branch and therefore
does not have authority to commit Baillie Gifford Investment
Management (Europe) Limited.
Baillie Gifford Investment Management (Europe) Limited
is a wholly owned subsidiary of Baillie Gifford Overseas
Limited, which is wholly owned by Baillie Gifford & Co.
Baillie Gifford Overseas Limited and Baillie Gifford & Co are
authorised and regulated in the UK by the Financial Conduct
Authority.
Persons resident or domiciled outwith the UK should
consult with their professional advisers as to whether they
require any governmental or other consents in order to enable
them to invest, and with their tax advisers for advice relevant to
their own particular circumstances.
This document contains information on investments which
does not constitute independent research. Accordingly, it is not
subject to the protections afforded to independent research and
Baillie Gifford and its staff may have dealt in the investments
concerned.
All information is based on a representative portfolio, new
client portfolios may not mirror the representative portfolio
exactly. As at September 30, 2022, in US dollars and sourced
from Baillie Gifford & Co unless otherwise stated.

South Africa
Baillie Gifford Overseas Limited is registered as a Foreign
Financial Services Provider with the Financial Sector Conduct
Authority in South Africa.

North America
Baillie Gifford International LLC is wholly owned by Baillie
Gifford Overseas Limited; it was formed in Delaware in 2005
and is registered with the SEC. It is the legal entity through
which Baillie Gifford Overseas Limited provides client service
and marketing functions in North America. Baillie Gifford
Overseas Limited is registered with the SEC in the United
States of America.
The Manager is not resident in Canada, its head office and
principal place of business is in Edinburgh, Scotland. Baillie
Gifford Overseas Limited is regulated in Canada as a portfolio
manager and exempt market dealer with the Ontario Securities
Commission ('OSC'). Its portfolio manager licence is currently
passported into Alberta, Quebec, Saskatchewan, Manitoba and
Newfoundland & Labrador whereas the exempt market dealer
licence is passported across all Canadian provinces and
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territories. Baillie Gifford International LLC is regulated by the
OSC as an exempt market and its licence is passported across
all Canadian provinces and territories. Baillie Gifford
Investment Management (Europe) Limited (‘BGE’) relies on
the International Investment Fund Manager Exemption in the
provinces of Ontario and Quebec.

Japan
Mitsubishi UFJ Baillie Gifford Asset Management Limited
(‘MUBGAM’) is a joint venture company between Mitsubishi
UFJ Trust & Banking Corporation and Baillie Gifford
Overseas Limited. MUBGAM is authorised and regulated by
the Financial Conduct Authority.

South Korea
Baillie Gifford Overseas Limited is licensed with the Financial
Services Commission in South Korea as a cross border
Discretionary Investment Manager and Non-Discretionary
Investment Adviser.

Australia

Past Performance
Past performance is not a guide to future returns. Changes in
investment strategies, contributions or withdrawals may
materially alter the performance and results of the portfolio.
Material market or economic conditions will have an
impact on investment results. The returns presented in this
document are gross of fees unless otherwise stated and reflect
the reinvestment of dividends and interest.
Historical performance results for investment indexes
and/or categories, generally do not reflect the deduction of
transaction costs and/or custodial charges or the deduction of
an investment management fee, the incurrence of which would
have the effect of decreasing historical performance results.
It should not be assumed that recommendations/
transactions made in the future will be profitable or will equal
performance of the securities mentioned.

Potential for Profit and Loss
All investment strategies have the potential for profit and loss.

Stock Examples
Baillie Gifford Overseas Limited (ARBN 118 567 178) is
registered as a foreign company under the Corporations Act
2001 (Cth) and holds Foreign Australian Financial Services
Licence No 528911. This material is provided to you on the
basis that you are a “wholesale client” within the meaning of
section 761G of the Corporations Act 2001 (Cth)
(“Corporations Act”). Please advise Baillie Gifford Overseas
Limited immediately if you are not a wholesale client. In no
circumstances may this document be made available to a “retail
client” within the meaning of section 761G of the Corporations
Act. This material contains general information only. It does
not take into account any person’s objectives, financial
situation or needs.

Israel
Baillie Gifford Overseas is not licensed under Israel’s
Regulation of Investment Advising, Investment Marketing and
Portfolio Management Law, 5755-1995 (the Advice Law) and
does not carry insurance pursuant to the Advice Law. This
document is only intended for those categories of Israeli
residents who are qualified clients listed on the First
Addendum to the Advice Law.

Any stock examples, or images, used in this paper are not
intended to represent recommendations to buy or sell, neither is
it implied that they will prove profitable in the future. It is not
known whether they will feature in any future portfolio
produced by us. Any individual examples will represent only a
small part of the overall portfolio and are inserted purely to
help illustrate our investment style. A full list of portfolio
holdings is available on request.

Financial Intermediaries
This document is suitable for use of financial intermediaries.
Financial intermediaries are solely responsible for any further
distribution and Baillie Gifford takes no responsibility for the
reliance on this document by any other person who did not
receive this document directly from Baillie Gifford.

Executive Summary
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Product Overview
The strategy aims to produce capital growth over the long term. The investment policy is to invest mainly in global equities
selected from companies involved in the healthcare industry and which are innovative in their focus. The strategy will not be
restricted to equity securities in the healthcare sector as defined by any particular index. Investment will be concentrated by the
number of stocks held but diversified across a range of healthcare themes.

Risk Analysis
Key Statistics
Number of Holdings

39

Typical Number of Holdings

25-50

Active Share

99%*

Rolling One Year Turnover

18%

*Relative to MSCI ACWI Index. Source: Baillie Gifford & Co, MSCI.

The portfolio outperformed the benchmark this
quarter, however markets remain volatile and
uncertain driven by news and short-term sentiment
Despite the current environment, portfolio holdings
are making operational progress and remain
financially resilient and focused on continued
growth
In times like these it is most important to stick to
our process, we continue to find new ideas for the
portfolio in companies that can flourish even in
more difficult macro conditions

Baillie Gifford Key Facts
Assets under management and advice
Number of clients
Number of employees
Number of investment professionals

US$254.0bn
846
1820
385

Commentary

It can be hard to be optimistic in periods like now. I, for
one, have been glued to Twitter as stories of suspicious
leaks in gas pipelines, a revolution brewing in Iran, false
rumours of a coup in China and a populist government
elected to a majority in Italy all came in during the last
seven days of September. It sometimes feels like current
affairs have adopted the Netflix model, and we’re binging
on a season’s worth all in one go. However, two things
are certain: there is still plenty of good news out there,
and history doesn’t repeat itself but often rhymes.
We have been through a tumultuous period in human
history, and one that continues to offer uncertainty. The
changes have been profound, and there are undoubtedly
more to come. This isn’t the first, and it certainly won’t be
the last time it will happen. In Katherine L French’s recent
book, Household Goods and Good Households in Late
Medieval London, she examines consumption following
the black death that ranged across Europe in 1343 and the
changes in society that it drove. Half of London was dead,
and survivors were enjoying life.

“There is scarcely a villein today who is
satisfied with his lot… ‘poor women’ were
wearing the dresses of ladies, and ‘poor
clerks’… clothes like those of a king”.

This spending caused rapid inflation; two pennies for
a gallon of beer. Authorities attempted to fix prices, and
parliament attempted to pass legislation to control trade.
This first sumptuary law is often cited as evidence that
the black death collapsed traditional hierarchies and
spooked the elites. What this period also did was set in
train the events that led to an explosion in innovation and
a quality of living that was not to be attained again until
the late 19th century.
We are in a seismic period in human history. Luckily,
medicine is significantly more advanced now than it was
in the 1300s, but the impacts have been stark. We are
seeing inflation re-emerge after an absence of many years,
but this environment has continued to drive innovation
and change the structure of society, consumption, and
employment. The most obvious of these changes is that
I’m typing this report from home rather than in the office.
However, as we’re experiencing now, uncertainty comes
with significant change. In common with our forebears in
their fancy clothes, the spectre of inflation continues to
loom large over fearful markets.
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However, these volatile periods also present significant
opportunities to stock-pickers and those companies that
are resilient in the current capital environment. The stark
contrast in outlook when we speak to companies, with the
general narrative of the news channels and the broader
market, is that things are progressing, and new doors are
being opened. Medicines, devices and products continue
to reach patients at a growing pace. Indeed, we have seen
positive news from several of our holdings (for example,
Alnylam Pharmaceuticals and Relay Therapeutics), and
our largest holding, Shockwave, shifted to being positive
free cash flow generative following a period of excellent
execution over the last 12 months. Our portfolio resilience
studies continue, and we now see circa 65 per cent of the
portfolio generating positive free cash flow, with earlier
stage, smaller companies well-financed to continue to
grow and scale at pace.
Volatility allows those companies that are wellfinanced to continue to consolidate their positions relative
to weaker competitors. Our resilience study updates for
the quarter show a well-financed portfolio, and meetings
with companies indicate that they are thinking about
acquisition opportunities of weaker competitors. We
have also reallocated some of our capital by selling one
position and making small trims to our most significant
holdings to reallocate into new and existing holdings
where there have been updates to our investment case.
There are some areas of concern; for example, BridgeBio,
a US-based drug discovery company, focused on genetic
medicines. The failure to meet endpoints in its phase three
ATTRibute-CM study earlier this year has driven share
price volatility, and we have met with management.
We are conducting further work to update our investment
hypothesis before making decisions on its future in the
portfolio.
Another area of concern was American Well Corp
(Amwell), a US-based technology company whose
mission is to connect and enable different players in
the healthcare system (providers, insurers, innovators)
to deliver virtual care to patients in a more convenient,
affordable, and coordinated way. This quarter we sold out
of our small (circa 50bps) position. We originally took a
small position in Amwell at IPO but concerns over the
lack of adoption and resistance of different stakeholders
in the ecosystem to share data have made the pace and
timing of wider adoption more uncertain. We have also
lost conviction in management’s ability to execute in
such a complex and dynamic market.

Commentary

Using the capital from this sale and some small trims
of our most successful holdings, we have taken a small
holding in Doximity, a US software company. Doximity
produces tools for doctors to improve physician work
quality, streamline workflow and increase productivity.
Doximity has created free-to-use products within a social
network of doctors that allows them to communicate better
with patients and colleagues and access information more
efficiently while creating a walled garden of users for
marketing treatments. The inefficiencies of the current
in-person sales reps present a striking opportunity to
disrupt the pharma marketing model while also improving
access to the best drugs for patients. We feel Doximity is
well-positioned to become the dominant player in the
space. Given that digital marketing spending in the pharma
industry sits at circa 20 per cent versus circa 80 per cent in
the Fortune 100, and the increased pressure on marketing
budgets coupled with a user base of 80 per cent of US
physicians, Doximity presents an attractive investment
opportunity.
We have also taken part in a small primary placement
in Relay Therapeutics as it raises capital to proceed to
clinical trials in multiple indications, bolstering its existing
four-year cash runway. Relay is a US clinical-stage
biotech company that aims to transform drug discovery by
combining cutting-edge biological tools and computational
models to gain new insight into the structures and motions
of proteins. By having a deep understanding of a protein’s
motion, Relay can rationally design drugs that are highly
potent and safe to address targets that have been intractable
with traditional methods. We are attracted by the
company’s novel approach and the scalability of its
technology which can apply to various diseases.
We believe Relay has the potential to become a leading
player in computational biology and is now proceeding
to set the conditions to build drugs. We met with Relay
in Boston, USA, in early September this year and our
conviction has increased as it put theory into practice.
It is already in a strong position financially but sees
this raise as prudent to ensure that growth continues to
accelerate as it begins preparing for commercialisation
early (similar to the successful strategy employed
by argenx). This should allow the company to protect its
upside potential and produce drugs independently rather
than sacrificing future revenues through partnerships.
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Performance
The portfolio has beaten MSCI ACWI this quarter and
year-to-date has recovered significantly from the most
volatile period in May, where depending on the vehicle
some portfolios were circa -30 per cent the benchmark,
to now circa 10 per cent behind MSCI ACWI. While this
is short-term considering the five-plus year time horizon
of the strategy and for many clients the performance since
inception will remain behind the benchmark; there are
signs of recovery in performance. However, we continue
to monitor a very volatile market and take opportunities
presented to us by the disconnect between share price and
company fundamentals.
We have met with the several management teams in
person this quarter, including Relay prior to its raise, and
Moderna. Moderna’s pipeline continues to strengthen,
with bivalent flu and Covid-19 vaccines nearing the end
of phase three trials, and results expected shortly from its
candidate-personalised cancer vaccine. The pipeline
continues to grow, with >45 drugs under development
and growth outside of the vaccine franchise into several
other areas.
Also notable in the vaccine franchise are the flu
and RSV candidate drugs now in phase three. An HIV
vaccine candidate, while still in phase one, presents an
exciting opportunity in the future. We have also been
meeting with several CEOs of private companies in
France at a gathering of 15 of the most interesting latestage healthcare companies in our investment theme.
This has helped us to better understand the pressures on
the management of companies and learn more about trends
that may come to public markets in the next five years.
Our ESG team, led by Maria Souza, will grow with
the addition of Hanati Hailati who will join the team in
November. Currently, Hanati is an ESG analyst at the
Global Fund in Geneva, where he manages investment
with a primary focus on fostering innovative solutions for
global pandemics (Covid-19, HIV, malaria). He previously
worked in the International Labour Organization (ILO) for
human rights and labour rights assessments and the Duke
Carbon Offset Initiative (DCOI) for the integration of
biodiversity and carbon pricing into equity valuations.
He graduated from Duke University with a master’s in
development economics in 2017 and Peking University
with a bachelor’s in biomedicine in 2015.

Commentary

We have also undertaken several meetings with
companies. This quarter we met with Ambu, a Danish
manufacturer of airway and imaging devices, to engage
on its environmental impact and the projects it has
launched to reduce water and chemical use. The company
has conducted studies backed by academic institutions
which demonstrate several techniques in manufacturing
that can reduce wastewater and emissions. This was
especially interesting given that the company is a producer
of single-use devices, and it has been interesting to see its
proof of why the company’s environmental impact is
significantly lighter than logic might lead us to believe.
We have also engaged extensively with Moderna
following a shareholder resolution around technology
transfer and drug pricing; this has led to us initiating a
drug pricing conference later in the year, co-chaired by
Cambridge University, where we will bring together
several portfolio holdings and big pharma representatives
to discuss pricing models and how this can enable them
to both open new markets and work towards equitable
access.
While markets remain volatile; we continue to see
positive signs from many of our holdings. The portfolio
is closely monitored and resilient and we are working
hard on several new ideas, seeking to take advantage of
volatility. The companies we own on our clients’ behalf
continue to work on some of the most complex problems
facing patients, and we continue to scour the globe to find
those few companies that matter. The world remains
uncertain, and markets even more so, but we believe we
will deliver over the long term by continuing to do what
we always have and following our process.
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Performance - US Dollar
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Performance Objective
To outperform any sensible global benchmark (default MSCI ACWI) by +3% gross of fees annualised,
over a five year investment horizon.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)
3 Months*

Benchmark (%)

Difference (%)

0.1

-6.7

6.8

YTD*

-36.8

-25.3

-11.5

1 Year*

-45.5

-20.3

-25.2

3 Years

5.9

4.2

1.7

Since Inception

7.1

5.8

1.3

Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 31 October 2018
Figures may not sum due to rounding.
Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
US dollars

Discrete Performance
30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

Composite Net (%)

N/A

N/A

66.8

30.7

-45.5

Benchmark (%)

N/A

N/A

11.0

28.0

-20.3

Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
US dollars
Health Innovation composite is more concentrated than MSCI ACWI Index.

Performance - Euro
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Performance Objective
To outperform any sensible global benchmark (default MSCI ACWI) by +3% gross of fees annualised,
over a five year investment horizon.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)

Benchmark (%)

Difference (%)

6.8

-0.4

7.2

YTD*

-26.6

-13.3

-13.3

1 Year*

-35.5

-5.7

-29.8

3 Years

9.8

8.0

1.8

11.1

9.8

1.3

3 Months*

Since Inception
Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 31 October 2018
Figures may not sum due to rounding.
Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
euro

Discrete Performance
30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

Composite Net (%)

N/A

N/A

55.0

32.3

-35.5

Benchmark (%)

N/A

N/A

3.2

29.5

-5.7

Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
euro

Performance - Sterling
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Performance Objective
To outperform any sensible global benchmark (default MSCI ACWI) by +3% gross of fees annualised,
over a five year investment horizon.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)

Benchmark (%)

Difference (%)

8.9

1.5

7.4

YTD*

-23.3

-9.4

-13.9

1 Year*

-34.1

-3.7

-30.4

3 Years

9.5

7.7

1.8

10.8

9.5

1.3

3 Months*

Since Inception
Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 31 October 2018
Figures may not sum due to rounding.
Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
sterling

Discrete Performance
30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

Composite Net (%)

N/A

N/A

59.0

25.3

-34.1

Benchmark (%)

N/A

N/A

5.8

22.7

-3.7

Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
sterling

Performance- Canadian Dollar
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Performance Objective
To outperform any sensible global benchmark (default MSCI ACWI) by +3% gross of fees annualised,
over a five year investment horizon.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)

Benchmark (%)

Difference (%)

6.6

-0.6

7.2

YTD*

-31.3

-18.8

-12.5

1 Year*

-40.9

-13.5

-27.3

3 Years

7.3

5.5

1.7

Since Inception

8.3

7.0

1.3

3 Months*

Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 31 October 2018
Figures may not sum due to rounding.
Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
Canadian dollars

Discrete Performance
30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

Composite Net (%)

N/A

N/A

68.2

24.0

-40.9

Benchmark (%)

N/A

N/A

12.0

21.4

-13.5

Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
Canadian dollars

Performance – Australian Dollar

11

Performance Objective
To outperform any sensible global benchmark (default MSCI ACWI) by +3% gross of fees annualised,
over a five year investment horizon.
The performance target stated is aspirational and in no way guaranteed, nor is it intended to be precise,
and is not used for the purpose of determining or constraining the composition of the fund’s portfolio. We
believe it to be a reasonable estimate of the amount by which we can outperform the relevant benchmark
in the long term through the consistent application of our investment process, taking into account the
opportunity set and the characteristics of the markets in which the strategy invests. Performance may
vary between segregated accounts and pooled funds in different jurisdictions as each structure will bear a
different set of costs. A single performance target may not be appropriate for all vehicles in all
jurisdictions and for this reason our fund specific materials will often refer to ‘material’ outperformance of
a benchmark. Factors that may lead to Baillie Gifford failing to meet our investment performance
objectives in future include a significant change in market characteristics such that our growth investment
style is unrewarded for a period of time; or misjudgement of the prospects for long-term earnings growth
for a significant number of individual stocks in which we invest.
Periodic Performance
Composite Net (%)

Benchmark (%)

Difference (%)

7.0

-0.2

7.2

YTD*

-28.5

-15.6

-13.0

1 Year*

-38.7

-10.4

-28.3

3 Years

7.6

5.9

1.7

Since Inception

9.8

8.5

1.3

3 Months*

Annualised periods ended 30 September 2022. *Not annualised.
Inception date: 31 October 2018
Figures may not sum due to rounding.
Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
Australian dollars

Discrete Performance
30/09/1730/09/18

30/09/1830/09/19

30/09/1930/09/20

30/09/2030/09/21

30/09/2130/09/22

Composite Net (%)

N/A

N/A

56.9

29.7

-38.7

Benchmark (%)

N/A

N/A

4.4

27.0

-10.4

Benchmark is MSCI ACWI Index.
Source: StatPro, MSCI.
Australian dollars

Performance – Attribution
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Stock Level Attribution
Top and Bottom Ten Contributors to Relative Performance
Quarter to September 30, 2022
Stock Name

One Year to September 30, 2022
Contribution (%)

Stock Name

Contribution (%)

ShockWave Medical

3.8

ShockWave Medical

5.3

Alnylam Pharmaceuticals

2.2

argenx

3.1

Ionis Pharmaceuticals

0.6

Alnylam Pharmaceuticals

2.1

Recursion Pharmaceuticals

0.5

Ionis Pharmaceuticals

1.2

Genmab

0.4

Meta Platforms*

0.6

Butterfly Network

0.4

Alk-Abello

0.4

Illumina

0.4

Amazon.com*

0.3

Dexcom Inc

0.4

Paypal Holdings*

0.3

Novocure Ltd

0.4

Netflix*

0.2

Sartorius Pref

0.4

NVIDIA*

0.2

10X Genomics

-1.0

Moderna

-6.8

Wuxi Biologics Cayman

-1.0

10X Genomics

-5.3

Moderna

-0.7

M3

-4.1

Apple*

-0.3

Ambu

-3.8

Doximity

-0.3

Teladoc

-3.0

Tesla Inc*

-0.3

Illumina

-2.6

Teladoc

-0.3

Health Catalyst

-2.0

Edwards Lifesciences

-0.3

BridgeBio Pharma

-2.0

Health Catalyst

-0.3

Wuxi Biologics Cayman

-1.9

Amazon.com*

-0.2

Sartorius

-1.8

Source: StatPro, MSCI. Health Innovation composite relative to MSCI ACWI Index.
The holdings identified do not represent all of the securities purchased, sold or held during the measurement period. Past performance does not
guarantee future returns. A full list showing all holdings’ contribution to the portfolio’s performance and a description on how the attribution is
calculated is available on request. Some stocks may not have been held for the whole period.
*Stocks not held in the portfolio.

Portfolio Overview
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Top Ten Largest Holdings
Stock Name

Description of Business

ShockWave Medical

Medical devices manufacturer

% of Portfolio
8.1

argenx

Antibody based drug development.

7.3

Alnylam Pharmaceuticals

Drug developer focussed on harnessing gene silencing technology

6.7

Genmab

Antibody based drug development

6.2

Moderna

A clinical stage biotechnology company

5.2

Sartorius Group

Biopharmaceutical and laboratory equipment supplier

4.9

M3

Online medical services

4.3

Illumina

Gene sequencing equipment and consumables

4.2

Edwards Lifesciences

Services to treat late-stage cardivascular disease

4.0

Alk-Abello

Health care

3.3

Total

54.2

5
4

3

1

Industry Weights

(%)

1

Biotechnology

42.6

2

Health Care Equipment & Supplies

30.1

3

Life Sciences Tools & Services

14.2

4

Health Care Technology

8.8

5

Pharmaceuticals

3.3

6

Others

0.2

7

Cash

0.7

2

3

4

2

Regional Weights

(%)

1

North America

64.6

2

Europe (ex UK)

26.3

3

Developed Asia Pacific

4.3

4

Emerging Markets

3.5

5

UK

0.7

6

Cash

0.7

1

Figures may not sum due to rounding.

Governance Summary
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Voting Activity
Votes Cast in Favour

Votes Cast Against

Votes Abstained/Withheld

Companies

3 Companies

1 Companies

None

Resolutions

10 Resolutions

1 Resolutions

None

We are engaging with medical device manufacturers to better manage
their water and chemical usage
We are utilizing our industry relationships by bringing together experts
to discuss initiatives on drug pricing
While aid and donations provide an immediate response, the
involvement of the private sector is vital to long-term solutions

Company Engagement
Engagement Type

Company

Corporate Governance

M3, Inc.

Environmental/Social

DexCom, Inc.

AGM or EGM Proposals

Abiomed, Inc.

Executive Remuneration

Exscientia

Notes on company engagements highlighted in blue can be found in this report. Notes on other company
engagements are available on request.

Governance Engagement
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Company

Engagement Report

DexCom, Inc.

Objective: We met with Dexcom CFO Jereme Sylvain, VP Strategy Matt Dolan, and head
of investor relations Sean Christensen, to understand if and how the company's vision to
improve health outcomes expands beyond the immediate patient group of intensively
managed diabetics to also include non-diabetics in both the US and internationally.
Discussion: With new hardware and software improvements, Dexcom believes it can
unlock many different opportunities. The company is researching what can be analysed
usefully using its sensor platform. Lactates, ketones and some of the 15-16 other chemical
substances contained within interstitial fluid (fluid around cells) could be helpful early
indicators of conditions like sepsis or events such as heart attacks. This is a very
encouraging backdrop for potential drivers of growth and social outcomes. However, the
meeting did leave us with some questions about company culture. Despite Dexcom's
admirable devotion to helping sufferers of diabetes, we were struck by its supreme
confidence and apparent lack of any uncertainty around future growth scenarios. While
this confident approach hasn't hindered operational progress thus far, will Dexcom be able
to navigate the nuances of multiple international markets as the company expands? Could
it also be lacking international and digital experience on its board?
Outcome: We would like to spend more time with Dexcom to understand just how
considered its internationalisation approach is and to better understand the international
and digital skillsets on its board.

Transaction Notes
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New Purchases
Stock Name

Transaction Rationale

Doximity Inc

We have taken a small holding in Doximity, a US software company that produces tools for
doctors to improve the quality of physician's work, streamline workflow, and increase
productivity. Doximity has created free to use products, within a social network of doctors, that
allows them to communicate better with patients and colleagues, and to access information
more efficiently. Doxmity's vision is to become the 'Physician's cloud' or the 'Bloomberg of
Medicine'. This is monetised by selling hyper-targeted, unobtrusive advertising to
pharmaceutical companies. This is similar to the model we are familiar with from companies
such as Google, with Google maps, Gmail etc, creating a walled garden of users. Pharma
spends only ~20% of marketing budgets on digital, compared to ~80% for Fortune 100
companies. The inefficiencies of the current in person sales reps presents a striking opportunity
to disrupt the pharma marketing model, whilst also improving the access to the best drugs for
patients. With a user base consisting of ~80% of all US Doctors now, and ~90% of US Medical
students, we feel Doximity is well positioned to become the dominant player in the space.

Complete Sales
Stock Name

Transaction Rationale

American Well Corp Class A

Amwell is a US based technology company whose mission is to connect and enable different
players in the healthcare system (providers, insurers, innovators) to deliver virtual care to
patients in a more convenient, affordable, and coordinated way. It endeavours to become the
underlying technology infrastructure that underpins the virtual care ecosystem and creates
seamless online-to-offline integration with the traditional care model. We took a small position in
Amwell at IPO, but concerns over the lack of adoption, and resistance of different stakeholders
in the eco-system to share data has made the pace and timing of wider adoption more
uncertain. We have also lost conviction in management's ability to execute in such a complex
and dynamic market, which has become a bigger concern for us given the current capital cycle
environment.

Legal Notices

MSCI
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Source: MSCI. MSCI makes no express or implied warranties or representations and shall have no liability whatsoever with
respect to any MSCI data contained herein. The MSCI data may not be further redistributed or used as a basis for other
indexes or any securities or financial products. This report is not approved, endorsed, reviewed or produced by MSCI. None
of the MSCI data is intended to constitute investment advice or a recommendation to make (or refrain from making) any
kind of investment decision and may not be relied on as such.

